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The Leading Fire Insurance Company of America. Incorporated 1819. Charter Perpetual. 
AZTNA INSURANCE CoO. 
FO i KING, ae WM. B. CLARK, President. akin knees. ¢ Assistant Secretaries. 
Cash Capital, . : $ 4,000,000 00 \ NORTHWESTERN BRANCH, OMAHA, NEB. 
: Sy Wn. H. Wyman, W. P. Harford, 

Cash Assets, - : i 13,019,411 20 = General Agent. Asst. General Agent. 
Total Liabilities, - ; 3,361,796 13 PACIFIC BRANCH, SAN FRANCISCO, CAL. 
Net Surplus, - - - 5,157,615 00 BOARDMAN & SPENCER, 
a oe INLAND MARINE aad: 
Losses Paid in 81 Years, - 85,641,084 50 Sam NLAND MARINE DEP: NT. 


Sn RNAS (HICAGO, ILL. NEW YORK, 


WESTERN BRANCH, 145 La Salle Street. 52 William Street. 


— cma: co KEELER GALLAGHER, General Agents. 


Local ageats in Philadelphia and elsewhere have had to face the sudden withdrawal of their companies as the result of heavy losses, rate wars, etc. 


The Continental is not Withdrawing or Changing its Policy. 


FROM CONTINENTAL AGENTS’ LETTERS: 

“The management is not vacillating. They know ‘‘We have represented the Continental for the past 
‘what they want and what lines they will write, andifan ‘‘eight years, during which time they have stood stead- 
‘agent will take the trouble to find this out, his path is ‘‘fastly by us in every time of need, have protected our business 
“straight and easy. It does not plungeome year and curtail the ‘when other companies were withdrawing, have never written a 
‘mext; its course is always conservative, but decidedly ‘policy over our heads, and have in every instance cared 
‘‘progressive, and above all things, it is fair in its dealings ‘‘for our business regardless of lines.” 

‘and intensely loyal to its agents.” 
PROTECT YOURSELF BY REPRESENTING THE CONTINENTAL. 


THE CONTINENTAL FIRE INSURANCE CO., | 








Principal Office: Continental Building, 44-46-48 Cedar Sireet, New York. Western Department: Rialto Building, Chicago, Ill. 
D. W. C. SKILTON, President. J. H. MITCHELL, Vice-President. 
EDW. MILLIGAN, Secretary. JOHN B. KNOX, Assistant Secretary. 


Surplus to Policy Holders, $3,222,877.58. Total Losses Paid Over Forty-Four Million Dollars. 
CASH CAPITAL, TWO MILLION DOLLARS. 
Outstanding Losses, $271,196.59 Assets, $5,523,649.70 Reinsurance Reserve, $2,029,575.53 Net Surplus, $1,222,877.58 








THE WESTERN AND SOUTHERN DEPARTMENT, 


Northeast Corner Fourth and Elm Streets, CINCINNATI, O. 


THEO. F. SPEAR and GEO. M. LOVEJOY, Asst. General Agents. H. M. MAGILL, General Agent. 
AGENCIES IN ALL CITIES AND TOWNS. 
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~ Columbia 
INSURANCE COMPANY 


OF DAYTON, O. 
CONFINES ITS BUSINESS TO OHIO. 


O. I. GUNCKEL, 
Secretary. 


M. THRESHER, 
President. 


E. 








Fire Insurance Company 


OF DAYTON, O., 





H. E. Map, 


Vice-President. 


Cuas. D. MEap, 


President. 


Cuas. W. Scuung, 


Secretary 





“OLDEST IN THE WEST.” 


1900 


== CINCINNATI 


INSURANCE COMPANY. 





B. T. Bonsall, Pres. L.L. Townley, Sec’y. P. W. Cadman, Gen. Act. 





OHIO’S LEADING AGENCY COMPANY. 


Cincinnati Underwriters 


COMPOSED OF 
EUREKA SECURITY 
Fire and Marine Insurance Co. | Fire Insurance Company, 


ORGANIZED 1864. ORGANIZED 1881. 


CAPITAL $100,000. ASSETS $290,182. | CAPITAL $160,000. ASSETS $271,769, 
SURPLUS $191,199. SURPLUS $186,910. 
COMBINED STATEMENT. 


Capital $250,000. Assets $572,092.80. Surplus $396,892.19. 





FIRE UNDERWRITERS AGENCY NITION INSU RA NCE : 


National Insurance Company, 


OF CINCINNATI. 


GENERAL INSURANCE---STATE OF OHIO ONLY. 


G. W PoHLMAN, E. W. BURNET, 


PRESIDENT. 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 


SECRETARY. 





OF OINCINNATI, OHIO. 


General Insurance — State of Ohio Only. 


G. W. PoHLMAN, E. W. Burnet, 


PRESIDERT. SECRETARY, 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 





An Ono Company. 


WASHINGTON 


(RIRE) 
INSURANCE COMPANY of Cincinnati, 0. 


PAID-UP CAPITAL, - - Sg $150,000.00 


MAS BEEN IN CONTINUAL OPERATION 
AND HAS MET EVERY OBLIGATION FOR 








ACENTS WANTED IN OHIO. 


E. F. WEISS, Vice President and Secretary. 





WAT’L HENCHMAN DAVIS, President. 


CHARTERED 1836. 


64 YEARS. 


TEUTONIA 


Fire Insurance Company, 
OF DAYTON, OHIO. 


'NCORPORATED 1865. 
OHIO’S STAUNCHEST FIRE INSURANCE COMPANY. 


RS css 55 ie caih du ey Send acon eld onde Belay eee $558, 795.00 
NET SURPLUS (over Capital and all Liabilities)........ 377,807.00 











EDWARD PAPE, President. T. A. LEGLER, Vice-Pres't. J. LINXWEILER, JR., Sec’y. 
















Reserve for re-insurance, . . »+ ++ «+ + * «© «© © © © © 
Reserve for Losses and all other Liabilities, . . . . 1.» « « + 
Net Cash Surplus 


> wWJA8. C. JOHNSON, PRESIDENT 
O. 8. WELLS, SeorETARY 


Ohio Farmers Insurance Company 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully invested Assets on January Ist 1900 of $1,088,255.16, reserved 
as follows for the protection of policy-holders: 


$888,078.81 
65,854.44 
er a ke ee ae ee oe ee 134,321.91 


$1,088,255.16 











ORCANIZED IN 1848. 





Fo 





THE WESTERN UNDERWRITER. 


or 
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> JW. CHAMPLIN, presivenr. W. FRED MCBAIN, sec’y ano MANAGER. 


© tHE GRAND RAPIDS | 
FIRE INSURANCE COMPANY. 


FUTURE FIELD: 


The Grand Rapids in the future will confine its writing to Michigan 


NO OVERHEAD WRITINC. 


LANCASHIRE Company 


MANCHESTER, ENCLAND. 


DIGBY JOHNSON, General Manager. 


TOTAL UNITED STATES ASSETS 
NET SURPLUS... 





| THE 


82,260,766 
614,157 
Agents desiring to represent THE LANCASHIRE, address the 
Special Agents, or 
WESPERN DEPARTMENT, 
218 LA SALLE StT., CHICAGO. 
CHAS. 8B. CILBERT, Manager. JAMES C. CORBET, Ass’t Manager. 


and adjacent States—a strictly Western Company doing the largest busi- 
ness in its own State of any individual company. 


PROMPT, PROGRESSIVE, LIBERAL. | H. M. GIBBS, Special Agent Ohio and W. Va., <= Columbus, O. 


H. M. WARDLE, Special Agent Michigan, - Detroit. 


CERMANIA 


ORGANIZED tess. 
62 and 64 William Street, Cor. Cedar, NEW YORK. 


Statement, January 1, 1899. 


Agents wanted in cities and villages in above territory where we are not now represented. 
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IN LINE With the Times 


No Opportunity is Overlooked for the Improvement of 
. UNION MUTUAL POLICIES. They are Kept .-. 

THOROUGHLY MODERW IN PRIVILEGES 

GENUINELY PROTECTIVE IN RESULTS 

> EXTENDED IISURANCE WITHOUT DE- 

4 DUCTIONS. 


P INCONTESTABILITY WITHOUT RE- 
STRICTIONS. 





FIRE INSURANCE 
COMPANY... 
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| Cash Capital ........ Laine 
Reserve for Unearned Premiums 
Reserve for Losses under Adjustment 
| Reserve for all other claims 
Net Surplus ‘ 


Total Assets 


$1,000,000 .06, 
1,506,907.40 


rue VY 


INCORPORATED 1848.) 


i Union Mutual 


| Life Insurance Co., 


PORTLAND, MAINE. 


2,093,713.39 
4 $4,713,945.01 
> BOTH POLICYHOLDERS AND AGENTS 
> FAIRLY TREATED ALWAYS, 


GOoD TERRITORY READY FRED. E. RICHARDS, presioenr. 
FOR GOOD AGENTS- oO ARTHUR L. BATES, vice-PRESsiDENT. 


Y 
4 
4 
4 ada (THORNTON CHASE, Suf?., 81 Adams Street, Chicago, Ill. 

ip iy < EDSON D. SCOFIELD, Sufi., 1110 American Tract Society Bldg., 
4 either | 150 Nassau Street, New York City. 
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HUGO SCHUMANN, President. 


Fr. VON BEENUTH, . . 
Vice-Presidents. 


CHARLES RUYKHAVER, Secretary. 
Gero. B. EDWARDS, 


Gustav Kear, Ass’t Secretary. 
WESTERN DEPARTMENT, 


E. @. HALLE, Manager, Royal Insurance Bidg., Chicago, Ill. 
H. W. CLAYTON, State Agent, Troy, 0. 


Seer THE AMERICAN FIRE 
UNITED STATES LIFE INS.CO. 


IN THE CITY OF NEW YORK. 
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1860. 





1900. 


INSURANCE 
COMPANY, 


All Policies now issued by this Company 
contain the following clause: 

“After one year from the date of issue, 
this policy shall not be disputed, provided 
the premiums are duly paid.” 

During 1898 the Company made material 
increase in income, assets, and surplus ; 
and can thus claim a substantial gain in 
the most important elements of safety 
and a. 

All death claims paid WiTHovuT Dts- 
COUNT as soon as satisfactory proofs have 
been received. 

Active and successful Agents, wishing to 

this Company, may communicate 
RICHARD E. COCHRAN, 3d Vice-Pres., 
the Home Office, 261 Broadway, New York. 





OFFICERS: 
GEORGE H. BURFORD, - PRESIDENT. 
Gro. G. WILLIAMS, - - Vice-President. 
C. P. FRALEIGH, - - 2d Vice-President. 
Ricn’pD E. CocHRAN, - 3d Vice-President. 
A. WHEELWRIGHT, Secretary. 
.L. Kenway, - - Assistant Secretary. 
JM. T. STANDEN, 
ARTHUR C. PERRY, 
JouN P. MuNN, - - - Medical Director. 


FINANCE COMMITTEE: 
Gro. G. WILLIAMS, Pres. Chem. Nat. Bk. 
JOHN J. TUCKER, Builder. 
E. H. PERKINS, JR. - Pres. Importers’ and 
Traders’ Nat. Bank. 


JAMEs R. PLUM, Leather. 





Philadelphia, Pa. 


Americanus Sum. 


CASH CAPITAL, } +. 2 ee ee. us 
Reserve for Reinsurance and all other claims, 
Surplus over all Liabilities, -« «-« «+ «= =« 


TOTAL ASSETS, JAN. 1, 1899, $2,710,727.67. 


THOS. H. MONTGOMERY, President. 
WM. B. KELLY, Genl. Manager. 


NELSON B. JONES, 
Special Agt. for Michigan, Lansing, Mich. 


° ° 8 500,000.00 
. + 1,705,994.25 


° . 504,733.42 


RICHARD MARIS, Sec’y and Treas. 
WM. F. WILLIAMS, Ass’t Sec’y. 


CHARLES L. HECOX, 
Special Agt. for Ohio, Columbus, Ohio. 





INCORPORATED 1866 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Gompany in the West. 


Assets, January 1, 1900 


$3,446,194 15 
Cash Capital. . 


200,000 tH 
1,957,311 43 


Insurance Company 


NEW YORK. 
Henry B. Stokes, Pres.; J. L. 


Vice-Pres.; H. Y. Wemple, 2d V.P.; W.C. 
LOANS AT 5 PER CENT. Frazee, Sec.; J. H. Giffin, Jr., Ass’t Sec.; 
A eee ; . W. B. 
Agents Wanted in Unoccupied Territory. Supt. — = So 
R. P. WOODS, Mgr. for Ohio and Kentucky, 222 W. 4th St., Cinc'nnati, 0. 
F. L. MORRELL, Mgr. for Northern Illinois, Chicago. 


Liabilities, including reinsurance ... 
i 4. 1,288,882 2 
THE NEW POLICY GUARANTEES 

EXTENDED INSURANCE, “oo 


Halsey, 
PAID-UP VALUES AND 


Cc. 0. COLLMAN, Pres. WM. TREMBOR, Sec. 
HENRY BAIER, V.-Pres. F. M. GUND, Ass’t Sec. 
D. B. SCHULTE, Treas. 


Ohio State Agent, THOS. H. SMITH, Dayton, O. 











THE 


MUTUAL LIFE 


GEO. W. MORRIS, President. 


Home Office, - 


Admitted Assets, December, 1899... 


,000 in Bonds deposited with the State Treasurer for the | 
olders. All claims paid promptly upon receipt | 


8200 
Benefit ofall Policy-h 
and approval of proot of death. 


INSURANCE Co. 


Incorporated 1866, 


W. W. HITE, Vice-President. 
DAVID MERIWETHER, Secretary. 


JOS. PETTUS, Treas. 
- Louisville, Ky, 
nice saeal $2, 909,252.47 


40,534.97 | 
215,534.91 | 


.... 3,485,364.74 


ROBERT SIMPSON, State Agent Ohio, and Kenton & Campbell Counties, Ky. 


Pike Building, . 


CINCINNATI, OHIO. 


Cc. F. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland. 


THE OHIO GENERAL AGENCY 


OF KENTUCKY. | 


COMPOSED OF 


| AMERICAN INSURANCE CO. ---------- of Newark, ¥. J. 
_ UNITED STATES FIRE INSURANCE CO. - - - - of New York, N. ¥. 


ALLEMANNIA FIRE INSURANCE C0. - - - - - - - of Pittsburgh, Pa. 


A. K. MURRAY, General Agent, 
Offices: 315 W. Fourth St. 
Agents wanted at desirable points. CINCINNATI, OHIO. 


Remember: The Ohio General Agency is a Home Institution. 
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The Northern Central Life Insurance Co, 


Provident Savings life 
Assuranee Society 


OF NEM YORK. 
Epwarpb W. Scott, PRESIDENT. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remuneretive Business Connections 
May Apply to the Head Office, or any of The Society's General Agents. 


Chartered and Organized under the Legal Reserve Law of Ohio, 
Capital Stock $100,000, Deposited with the State. 


The Northern Central, being located in the center of the populous Middle West, 
will give it facilities for investment of its reserve, and a prestige which, with com. 
petent management, can not help but place itin the front rank. Recognizing this 
great field and its future, it has adopted the most popularand up-to-date plans of in 
vestment and life policies on the market to-day. 

Correspondence is invited with a view to arranging for State Agencies in Tilinois, 
Iowa, Minnesota and Michigan. 


ADDRESS THE COMPANY. 


E. P. BRECKINRIDGE, 
President. 


J. G. Ropison, 
Secretary. 
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Radical Departure from Gasoline Lamps 


Invented by JOS. STUBBERS 








Te INCANDESCENT LIGHT AND STOVE! 


COMPANY, 


422-426 EAST PEARL STREET, 
CINCINNATI, OHIO, 


Manufacturers of 


“THE 
AIRLIGHT” 


The following points recommend 














it to insurance people :— 
First—One generator supplies 
gas for all the lights. 95 per cent. 
ofair is mixed with the gas at 
generator and is conveyed by means of pipe to a point where the light is de- 
sired, therefore the gasoline tank can be kept where it is most out of the way. 
Second—The generator is on the level with the tank and connected thereto 
by a pipe leading from the top of tne tank to the top of generator and a pipe 
leading from the bottom of generator to bottom of tank, therefore the gasoline 
will stand in the generator on the level with that in the tank at all times. 
The needle valve is located at a higher level, consequently the gasoline can 
never leak out of defective valves or when valves should be left open. The 
fillean which goes with each machine, positively prevents the spilling of gaso- 
line while filling the tank or overfilling same. For these two reasons we pre- 
vent the spilling of gasoline. The spilling of gasoline is the cause of all acci- 


5.8.5.8 .Sie SS. e 68s e ee eee 








> dents with same 





The light produced by the AIRLIGHT is superior to arc lights, requires less 
attention than one single GASOLINE or coal oil lamp. 5,000 of them in use. 
Endorsed by the Southeastern Tariff A , and a number of other Boards. 












INSURANCE 








Every Bond and Policy issued 
by this Company is secured by 
First Mortgage Bonds deposited 
with the State of Iowa. 


IOWA 
LIFE 








A SOLID WESTERN COMPANY. 


All Popular Forms of Life and 
Investment Contracts. 





Active Agents Wanted for First- 
Class Territory. 


COMPANY. 


GENERAL OFFICES, 
205 La Salle St.. CHICAGO, TTT. 


"= PHOENIX 
MUTUAL LIFE 


INSURANCE COMPANY, 


Cc. E. MABIE, PRESIDENT. 





ORGANIZED 1851. 














OF HARTFORD, CONN. 


issues the most popular forms of life insurance 
contracts of any company in the world. For ter- 


ritory, liberal terms to agents and sample policies, 


ADDRESS, 
JULES GIRARDIN, Gen. Agt. for Ill, - The Temple, Chicago, Ill. 
ROB’T N. FRYER, Gen. Agt. for Sou. Ohio and Ky., - Cincinnati. 
FOX & NIELSEN, Gen. Agts. North. Ohio, Garfield Bldg., Cleveland. 
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Underwood Typewriter 








Is a perfectly VISIBLE writing machine. 
The TOUCH is light—no lifting the carriage 
—work always in sight. 

More work can be done on the Under- 
wood Typewriter than on any other ma- 
chine. Write for catalogue and price. 





OSCAR S. LEAR & COMPANY, 


j CINCINNATI, O., 4th and Main. 


OFFICES: ) COLUMBUS, O., 201 So. High. 























April 12, 1900. 





THE WESTERN UNDERWRITER. 
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Successor to 


THE O10 U 






With which is combined 
BLACK AND WHITE—Established isso. 


Published Every Thursday by THE WESTERN 
UNDERWRITER COMPANY, Chicago ( 164 
La Sal'e Street), and Cincinnati (4Etna Build- 
ing). E. Jay Wohlgemuth, Manager; C. M. 
Cartwright, Managing Editor. Subscription 
Price, Two Dollars a Year; Single Copies, 10 
Cents Each. 





Entered at Chicago Postoffice as mail matter of 
the second class. 


THE BUREAU OF PUBLICITY. 

The Western Union has started an edu- 
cational mission to acquaint the masses with 
the various phases of fire insurance. It has 
a committee on publicity, of which Manager 
J. J. McDonald of the Connecticut is chair- 
man. The work is an important one and the 
results that might accrue from a popularly 
written exposition of fire insurance questions, 
if read by any great number of laymen, would 
be valuable. , 

The problem before the committee is to get 
insurants to read such literature as it sees fit 
to disseminate or publish in country news- 
papers. If the committee succeeds in inter- 
esting a small number of policyholders, legis- 
lators, etc., it deserves credit, but seemingly 
it starts upon an impossible task. 

People do not generally read literature 
which has but little interest to them. A pop- 
ularly written discussion cn railroad issues 
would not be read by one insurance man out 
of fifty. 

Even physics, the observations, experiments, 
laws and their applications, and the wonders 
of which, are most interesting, is not an object 
of study by the general public. 

There are too many absorbing topics of 
moment to the average mind for one to wade 
through an article on insurance unless in some 
capacity he is connected with the business. 

A man engaged in one branch of under- 
writing, as fire, for example, passes by ar- 
ticles on life and casualty, even though they 
be most important and of great concern to 
those engaged in the special lines 

If the committee expects to reach the pub- 
lic through the medium of semi-educational 
treatises on insurance topics, it will fail to 
obtain many readers who are willing to labor 
through underwriting discourses, and in fact, 
it will soon become known that they are in- 
spired by the companies. 

The only practicable avenue to reach the 
public is through the agent. He comes in 
direct contact with the assured, and if he be 
intelligent and well informed, can have more 
influence with his customers than tons of 
literature sent out by companies. 

The public is constantly bringing up argu- 
ments against companies and their practices. 
Let the agent be in a position to meet them, 
and, if possible, correct erroneous impressions. 

The “side issue” agent does more harm 
to companies’ interests than almost any other 
factor. Usually a mere premium puller, not 
knowing or caring to know much about the 
business, he does not inform himself, and in 
nine cases out of ten takes the side of the 
assured against the company. 

There should be more consideration in 
agency appointments other than securing busi- 
ness producers. A regular agent who makes 
it an object to gain some knowledge of his 
business, keeps abreast with the great move- 
ments of his calling, and its guiding princi- 
ples, can create an insurance sentiment, and 
he is worth something to the companies in 
his community. 

When the Union has had an opportunity 








to employ the newspapers to good advantage 
it has turned a cold shoulder, and left the 
reporter with no other idea of what was trans- 
piring save his own fancy that the object was 
“to raise rates.” 

The appointment of a press committee by 
the Union was really a practicable step, as it 
then gave the organization an opportunity to 
deal with papers on their own solicitation, a 
desire to secure news, and the accounts given 
to the metropolitan dailies, percolate through 
the country papers. 

This is the most sensible method of getting 
proper information published. When local or 
states boards, or any organization meet, the 
usual method is to caution members against 
talking to the press. In this way the cause 
has been seriously impaired and the hostility 
of secular papers incurred. 

Every insurance organization should have 
a press committee who will give out the gen- 
eral work accomplished, and not try to de- 
ceive reporters by dealing out discussions on 
electric wiring and the gasoline hazard. 

A paper wants live news, and people will 
read it, but not scientific treatises, even pop- 
ularly written. 


DEMANDS OF COMPANIES FROM AGENTS 


Insurance companies, and particularly fire 
insurance corporations, are looked upon by 
all classes as desirable institutions to contrib- 
ute funds to almost any undertaking. They 
are all taxed heavily by States and municipali- 
ties, and constantly there seems to be legisla- 
tion ‘passed heaping further burdens upon 
them. 

This increased expense element has to be 
taken care of, and the advance in rates that is 
now being noted can be accounted for to a 
certain degree, owing to increased expenditures. 
Fire companies are willing to pay their allotted 
share to the different governments, and for 
legitimate purposes, but it seems unreasonable 
for them to be made the targets when any 
extra appropriation is needed. 

Local agents do not always take into con- 
sideration the heavy demands that are made 
upon fire companies for hundreds of different 
objects. Almost every day a company is solic- 
ited by local agents to make a contribution for 
some festivity of a fire department or a pen- 
sion fund or some public enterprise that is 
engaging the attention of the town or city. 
The local agents seem to think that the fire 
companies have their coffers overflowing with 
money, and it will be a small amount to con- 
tribute the sum requested. 

Conventions of insurance people are often 
causes for local agents asking their companies 
to share the expenses. When it is taken into 
consideration that these demands come from 
all over the field, it is plain to be seen that they 
become burdensome upon the benefactors, and 
several institutions are beginning to politely 
decline to appropriate any sum for these out- 
side requests. 

The companies were cailed upon to contrib- 
ute to the building of the cunvention hall at 
Kansas City, which recently burned, and then, 
of course, had to pay the loss. Many com- 
panies feel that in order to maintain the good 
graces of their local agents it is policy to con- 
tribute different sums, but when local agents 
look upon it in the right light they can readily 
see how the companies are imposed upon. 

The height of absurdity has been reached 
by some agents sending bills for expenses to 
their companies for attending their state as- 
sociation of local agents. 

Doubtless some unduly ambitious specials 
suggest many of these requests trying to keep 
their locals in good fettle. 


ADVANCES TO LIFE INSURANCE AGENTS. 
Considerable has been said during the week 
regarding the experience of Manager E. A. 
Ferguson, of the Union Central Life at Chicago 
on his experience with salaries to agents. As 
will be remembered a few weeks ago Mr. 





Ferguson placed all his solicitors on a salaried 
basis, guaranteeing each a certain sum accord- 
ing to his ability as a producer. Mr. Ferguson 
now discovers that the salary plan cannot be 
used successfully in his office in case of new 
agents, and will not be employed until he has 
tested a man’s worth. 3 

The question arises, will the salary plan 
ever supplant advances to agents? The sen- 
timent among a large number of general agents 
is that it will not. The average general agent 
has had more or less bitter experience with 
advancing money to agents, and there are sev- 
eral arguments to be brought forward against 
the system. There are other general agents 
who claim that there is no more practicable plan 
than the advance system if it is used with 
care. 

The major portion of new men entering the 
life insurance business are those who have been 
working on a salary in other occupations, and 
have been accustomed to receiving a certain 
sum each week. Their business career has 
been fashioned along this line, and they have 
not been educated up to the methods needed 
in establishing a business of their own where 
there is no guaranteed weekly income, but 
where compensation depends upon a man’s 
own wits and ability. 

- To transfer a man from a course that he has 
pursued for some time to an opposite one is 
radical and it will take him some time to ad- 
just himself to new conditions. It is not al- 
ways the case when a man enters life insurance 
that he has failed in other vocations. It may 
mean that the concern with which he has been 
connected, has failed, or that he has an idea 
that he can make more money in the life busi- 
ness. Several general agents think it advisable 
under these conditions to pay an advance to 
agents, making it a business proposition pure 
and simple and charging up the amount to fu- 
ture commissions. It is argued that under 
these circumstances a large majority of men 
will try to wipe out their indebtedness, whereas 
if a salary were guaranteed it would be a part 
of their regular income even if they did not 
produce that amount each week, and hence 
would not be obligated to make it good. 

There is perhaps no general agent who has 
adopted the system of advances, but has lost 
money, yet it is the opinion of several observ- 
ers in the business that if proper care is ex- 
ercised there will be comparatively a small 
amount lost. The chief losses in advances have 
been due to the rolling stones in the business 
who are not able to proguce much business and 
go from company to company simply to get 
advances. The alert general agent will probably 
be on his guard against these men and give 
them no recognition. 





Sprinkled Risks and the Mutuals. 


While much of the red tape has been elimi- 
nated in the preliminaries te writing sprinkled 
risks by the Union, yet often now companies 
find. several choice lines being taken by the 
mutuals, especially the factory mutuals, rep- 
resented in the West by Robert Jardine of 
Chicago. 

As soon as a plant is equipped, the ma- 
chinery is put in operation by Secretary Dud- 
ley of the governing committee of the Union, 
and Inspector Hardy to secure it. The com- 
panies put forth an effort to close arrange- 
ments, but ofttimes it happens that the local 
agents stand in their own light. They desire 
to control the line through their local boards, 
and considerable discussion arises as to the 
rate. Then, sometimes, they desire to talk 
with the special agents and see what they can 
do through the state board. In this way valu- 
able time is lost, and in the meanwhile it is 
gobbled up by the mutuals. 

It is noticed that such offices as Mr. Jar- 
dine’s of Chicago and Henry Staats of Cleye- 
land capture many good lines that have been 
newly equipped. In fact, it seems to be an 


easier avenue for them than to compete. for 
lines that are already written by steck com- 
panies. 
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SHOULD IMPROVE THE RISK. 


| 
BIG FIRE WASTE MUST BE REDUCED. 





By Raising the Standard of Different Hazards, 
The Necessity of Increasing Rates Might 
Be Largely Eliminated. } 


One of the young men in the general agency 
business, who is regarded as a keen observer 
of the movements in fire underwriting, the 
perils and possibilities, contributes the follow- 
ing: 


We have but to look in our midst, speak to one 
of our managers, or even converse with one of our 
many esteemed local agents, when we will im- 
mediately discern upon their countenances, and 
in their very actions, a look of unrest, anxiety 
and speculation, and well may this be true, for, 
as it is with these, so it is with all those who 
have given their very best efforts to the further- 
ance of these interests that now with their own 
eyes they see receding. 

One stops and wonders why such consternation; 
why such affairs are allowed to exist among men 
of their calibre; why steps are not taken or even 
suggested to check the existing condition; why 
some true cause is not discovered, and by the 
competent heads carried to perfection, thereby re- 
lieving the alarming situation. These have all 
been done, but action is necessary after sugges- 
tions are made, as has been the case in Chicago. 

One of the most general causes that has as yet 
been assigned is the constant push for more busi- 
ness, viz., premiums, and in the rush to this end 
rates, cl: and other vital and important ques- 
tions have either been forgotten, or more likely, 
purposely overlooked for the nonce, but now 
comes the time to look them over and see if such 
is not the case. Again, many companies have dis- 
pensed with the idea of block lines and consid- 
ered each risk a separate hazard in no way affect- 
ing any other line. This would seem to be a great 
mistake, as has recently been demonstrated by 
the conflagration fires of the current year. 

Among the very best constructed buildings there 
is always a conilagration hazard and a small fire 
with a little wind, a frozen hydrant or poor 
handling is very likely to develop a disastrous 
conflagration. But the most important cause is, 
and has been, the constant hammering dowu of 
rates. This has been constantly done for a num- 
ber of years, and all have wondered when and 
where it would cease. For they knew there was 
a bottom which would necessarily be reached, and 
when reached, there would be consternation 
among the underwriters. Furthermore, this would 
be reached when the premiums received would. not 
pay the losses, and now with the losses increasing 
year by year as they will continue, premium 
receipts steadily decreasing and expenses by no 
means iess, it naturally sets the manager and 
underwriter to thinking the best and most ex- 
pedient method to pursue that he may set his 
company upon a paying basis. For he fully real- 
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izes the fact that unless something is done at 
once there will be much dissatisfaction among 
the owners; furthermore, that his company will 


soon debate the advisability of withdrawing from 
such an unprofitable field. 

Now seems to be the time to act, to decide, to 
make a fina] and positive stand for better rates, 
better improved risks and a better class. He who 
quibbles over concerted action, who looks at his 
premiums and never looks at the profits on under- 
writing until the end of the year, will hereafter 
find himself, as heretofore, with a loss instead of 
a profit. Again, we have never tried to in any 
way educate our patrons, of interest them in a 
business with which they should be at least ac- 
quainted, and through this indifference have al- 
lowed them to acquire the feeling that all they 
want of the insurance companies is to procure 
their best ware at the lowest possible figure, and 


we, with our eyes only on more business, have 
allowed them to gain their point, thus creating 
this present state of affairs. 





Then to examine the figures shown by those 
concerns writing only sprinkled risks, the ques- 
tion naturally presents itself, why do we allow 
these companies (if such they are) to take from 
us the best of our manufacturing risks, the larg 
est, best equipped, and most complete? If they 
are written at a figure too low for us to com- 
pensate our agents and still earn a profit, why 


not encourage the general use of sprinklers on all 
manufacturing and even mercantile risks, explain 
their merits, encourage their general use, and in 
dojng so reduce the cost of installing? 

By this means we would be able to improve our 
entire business, and instead of incurring the en- 
mity of our oldest patrons by adding 20 or 30 per 
cent, add only 5 or 10, in view of the improve- 
ments made, All companies have a large corps of | 
agents and special agents, who, with their com- 
bined efforts in one direction, could improve con- 
ditions materially. Hence, you will see, that it 
is not just business we want, thereby increasing 
our volume of already unprofitable business, but 
it is business on a different basis, on a different 
lan, yes, improved business or better rates, and 
yy education and rates as a lever, we can secure 
improvements in one general class of business. 

In the last year we have increased our expenses 
materially but made no provision for the pay- 
ment unless our so-called preferred class proves 
as profitable to us as it did to those who pre- 
viously controlled the majority of it. This it will 
not do, for attached to theirs was no such ex- 
penses as must be paid by it now. There- 
fore, our conclusion must be, that having allowed 
this state of affairs to surround us while we have 
been pushing for more business, now is the time 
to improve the class by recommending the im- 
provement of each risk either by sprinklers, elec- 
tric wiring, iron doors, and adding slightly to the 
rate, thereby increasing the income and decreas- 
ing the hazard, rather than lose our already costly 
business by adding 20 per cent to the rate. 

This is not intended as a solution but a sugges- 
tion which, if carried out by some action, will 
undoubtedly bring satisfactory results. 

HOWITZ DUN. 


THE WESTERN 


NEW PRESIDENT OF THE QUEEN. 


J. A. Macdonald Retires and Is Succeeded by E. 
F. Beddall, United States Manager 
ofthe Royal. 

President J. A. Macdonald, of the Queen 
will retire from that position next week and 
will be succeeded by E. F. Beddall, the vice- 
president, who is also United States manager 
of the Royal. George W. Burchell, the sec- 
retary, will become vice-president, and N. S. 
Barlow, special for New England, will be ap- 
pointed secretary. 

Manager Beddall will be succeeded in the 
Royal by C. F. Shallcross, who came from 
the home office and has been titled pro-man- 
ager. George M. Coit will continue as as- 
sistant manager, and F. W. Day is promoted 
from superintendent of agents to second as- 
sistant manager. Charles Alcock, general 
manager of the Royal, who completed the ar- 
rangements, is now touring the West. 


ROYAL THREATENS TO RESIGN. 
Law Brothers, managers of the Royal, gave 
notice to the Chicago Underwriters’ Associa- 
tion yesterday that if 
Thomas A. Bowden, superintendent of rat- 
ings, confirmed while the controversy 
over the Newberry library insurance remained 
unsettled, the Royal withdraw from 
the association. The firm further stated that 
the facts had been laid before General Man- 
ager Alcock of the company, and that he ap- 
proved their action. In consequence of this 
communication the appointment of Mr. Bow- 
den was withheld from the meeting of the 
association yesterday. 

President Pellet briefly announced the facts 
to members and stated that he had advised 
Mr. Glidden not to present Mr. Bowden's 
name until a later date. R. N. Trimmingham 
was reappointed secretary and confirmed, and 
F. J. T. Stewart was named superintendent of 
inspections. 


the appointment of 
was 


would 


The controversy over the insurance on the 
Newberry library is an old story. The Chi- 
cago office of Law Brothers had the entire 
line, but E. B. Case & Co. secured a reduc- 
tion in rates on some of the properties and 
the insurance was given to them to place. 
Law Brothers contended that the reductions 
were made by Mr. Bowden after he had re- 
fused to make them for their local manager 
and charges were preferred. The report of 
the committee censured Mr. Bowden and 
stated that an injustice had been done to Law 
Brothers. The firm will stand upon this re- 
port in their demand for a restoration of the 


policies. The relations between Law Broth- 
ers and the Case office are strained at the 
best, and the complications now brought 


about by the controversy may prove serious 
if the policies are not restored. 
Classification Has Been Improved. 
After trial of the separation 
rule of the Union, the companies belonging to 








six months’ 
the organization report a material increase in 
their preferred In offices where 
classifications are closely watched it is -un- 
doubtedly the fact that there has been a 
marked improvement. It is noticed that the 
companies that still are doubtful as to the 
efficacy of separation as a producer of pre- 
ferred business are those which do not keep 
a close watch on classifications. The general 
agency institutions which do a large amount 
of business, and hence are good criterions of 
the manner in which separation is working, in- 
variably state that the new arrangement has 
brought them more of a better class of busi- 
ness. 


business. 


The Continental Assurance Company of De- 
troit has entered Kentucky and appointed Mr. 
W. C. Hoffman as general agent of the acci 
dent, plate glass and health departments. 

The ‘New Amsterdam Casualty is said to be 
contemplating depositing $50,000, and entering 





Ohio for liability business. 
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DISSATISFIED WITH BANKERS LIFE 


Policyholders of the St. Paul Company Claim 
They Are Being Frozen Out—Com- 
mittee Is Appointed. 

A meeting of Minneapolis policyholders of 
the Bankers Life of St. Paul was held this 
week, and a committee of five was appointed 
to investigate the institution. 

Some were in favor of winding up its affairs. 
but conservative men prevailed. 

The company has been transferring as many 
of its members as possible to an old line basis, 
thus raising assessments 
class. The policyholders 
to turn over the business to another company. 

It is said it has changed $10,000,000 from 
the assessment plan since 1896. 


on the post-mortem 
state it is preparing 


The company came into disrepute last year 
by using as campaign literature policies with 
important features omitted. When policyhold- 
ers secured their real contracts, they found 
other provisions than those in the samples 





PRESIDENT BONSALL RESIG\‘S. 

President Robert T. Bonsall, of the Cincin- 
nati Insurance Company, has resigned to give 
his attention to the more quiet retreats of liter- 
ature. 

The highly esteemed general agent of the 
company, P. W. Cadman, will Mr. 
Bonsall, and operate the company on more ag- 
gressive lines. It will confine its agency field 
to Ohio at present. A special agent will soon 
be appointed. 


succeed 





Latest Ohio Legislation. 
Columbus, Apr. 11.--(Special.)—The Painter 
anti-compact commission bill was read in the 
Senate to-day, and referred to. the committee. 
The Long Senate bill providing for organiza- 
tion and admission of 


mutual inland trans 
portation insurance companies, insuring 
against ‘fire and robbery, is now a law. 


The fire marshal bill was not reached to-day. 





Michigan Mutual’s Tax Case. 


Detroit, Mich, April 11.—(Special.)—The 
suit of the Michigan Mutual Life against the 
Tax Commission was decided to-day in favor 
of the company, Judge Waite upholding all 
contentions made by the company. The case 
will probably be appealed to a higher court. 





The Cleveland plant of the H. P. Hunt 
Stamping Works, equipped with automatic 
sprinklers, was almost wholly destroyed by 
fire Tuesday. The equipment was not stan- 
dard and inspection reports show that the 
water supply was inadequate. The equipment 
was installed by a Cleveland steam-fitter in 
1892, and had heads of the Manufacturers’ 
type and the Wood valve. A gravity tank of 
5,000 gallons, fed by an inadequate city pres 
sure, furnished the water supply. 





There will be no surety compact in Chicago 
on court and contractors’ bonds. For the last 
weeks some of the stronger managers have 
been getting the companies in line for a Chi- 
cago compact, but at the last moment the re- 
fusal of Manager Hunt, of the American 
Surety, to join the movement threw cold 
water on it and finally resulted in giving up 
the project entirely. All of the companies, 
with the exception of the American Surety, 
agreed to join. 





H. E. Everett, Ohio and Michigan special 
of the Magdeburg, has established headquarters 
at Columbus. 

O. V. Boda succeeds Frank L. Foster as 
superintendent of the Metropolitan industrial 
department at Springfield, O. Mr. Foster is 
now Missouri generai agent of the ordinary 
department. 

T. E. Drake, formerly with the John Han 
cock Mutual Life in Ohio, and for about a 
year past traveling for the home office at Bos 
ton, has resigned from the company and re- 
turned to Ohio. He is a candidate for in- 


surance superintendent of Ohio, to succeed 
Matthews. 


Mr. 
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FOREIGN REINSURANCE TREATIES. 


Heavy Losses of the Last Two Years Cause 

Reinsurance Companies to Curtail Their 

Operations Very Materially. 

The foreign reinsurance companies which 
do not operate as agency companies in this 
country, but merely take reinsurance from other 
companies, are beginning to curtail their op- 
erations. These companies usually sublet part 
of their business to banking or other financial 
institutions that take it for speculative pur- 
poses. 

Foreign reinsurance companies usually aim 
to make a margin of 24 per cent on these con- 
tracts. The financial institutions, however, 
owing to the severe losses of last year are cut- 
ting off this business, and this cripples to 
some extent facilities of foreign reinsurance 
companies for taking so much business. 

This accounts for many agency companies 
having contracts with them in reducing their 
lines. As an indication of the conditions it is 
stated that within the last three weeks a con- 
tract was made in New York with a foreign re- 
insurance company at 25 per cent. There is 
really no money to a company giving out re- 
insurance at that figure, as the cost of the 
business is usually above that sum. When one 
takes into consideration the management ex- 
penses, taxes, fees, etc., it can be readily seen 
that really money is lost.in making a contract 
at that figure. 

In the old days some contracts were made at 
27% per cent, but the minimum amount is usu- 
ally 30 per cent. The great bulk of business 
given to reinsurance companies is from large 
cities, where higher commissions are paid. It 
is stated that the Hartford has treaties with 
six reinsurance companies and the Home with 
eight. 





Northwestern Mutual’s Fire Business. 


The Northwestern Mutual Life of Milwau- 
kee, as is known, makes large loans and many 
ofthem. The major portion of the company’s 
loans are on western property. Unlike many 
other life companies, it does not make a spe- 
cialty of farm loans, but has mortgages on 
all sorts of earning property. 

The company has a list of fire insurance 
companies that it will allow to write business 





that it controls through its loans. Among 
other demands it exacts that these companies 
all be admitted to Wisconsin. It makes a 
careful investigation of the standing of each 
company and is sure that it has a substantial 
backing. In some of the western States its 
loans are met as much or more than those 
of any other financial institution, as, for ex 
ample, in Nebraska. 


The home companies in these States are 
very desirous of getting the Northwestern 
Mutual’s business, and that explains why 


some of them are admitted to Wisconsin when 
really they do not transact much 
there. 

The Northwestern requires that all fire in- 
surance companies and agents pay its agent 
a commission on the business that he places. 
The loan agent of the Northwestern in dif- 
ferent towns is usually a real-estate man, who 
has also an insurance agency. The property 
on which the Northwestern Mutual loans 
money is already of such high-grade character 
that the fire insurance companies are eager 
to write it, and hence there is keen competi- 
tion for its business. The company itself 
makes no money on its control of the fire 
insurance .business, simply allowing its loan 
men the privilege of accepting the usual com- 
mission. 


business 





The foreign companies which demoralized 
the marine business on the Great Lakes have 
lost big money through their rate reductions, 
but have now been brought into line and will 
co-operate with the American companies in 


securing adequate rates for the coming sea- 
son. 


Rates on Packing Plants. 


Fire insurance companies seem to be stif- 
fening somewhat on rates on packing plants. 
Several lines being offered are either cut | 
down or declined at the rate. The low rates 
on packing plants are largely due to com 
panies being pitted against each other or dif- 
ferent agents competing for the line. Again 
the invasion of Johnson and Higgins of New 
York has caused quite a stir and local agents 
have been trying to meet them. Johnson and 
Higgins write most of the Cudahy business 
and some of the Hammond plants. At St. 
Joseph, Mo., the plants belonging to Swift, 
Nelson Morris and Hammond are being of- 
fered at 80 cents flat on buildings and con- 
tents regardless of the hazard attached to dif- 
ferent sections of the plants. 

At Kansas City rates vary from 90 cents to 
$1.20, according to the grade. At Omaha one 
plant is written at 60 cents. The schedules 
for these different plants are very much 
higher, that at St. Joseph is about $2.70. It is 
a question if all these 


| 
| 
| 
rates were doubled | 
whether they would be profitable. There are 
large values involved, most of them ranging 
from $600,000 to over $1,900,000. Johnson & 
Higgins have written the Cudahy plant at Mil- 
waukee, is said, at $1.20. The main | 
packing interests center at Kansas City, 
Omaha, St. Joseph, Chicago, Sioux City, East 
St. Louis and Milwaukee. 


so it 





Rates on Department Stores. 


For some time past fire insurance companies 
have been studying their experience on depart- 
ment stores, and find in almost every case there 
is a large liability at inadequate rates. The 
extensive area of a department store and the 
inflammable material therein make it an un- 
desirable risk at a low rate. A fire in such a 
store usually means very heavy damage, and 
the values are heavy. It will be of interest to 
read the comment of President Whiting, of the 
Orient, on the subject, which is as follows: 

Applications are coming in lively for increased 
insurance on and in the above variety of store 
nearly all of which we have felt obliged to turn 


down. The fact is there are none that have been 
adequately rated. They contain large values, and 


the agent or broker controlling such risks has 
used his utmost endeavor to place them at the 


lowest possible figure in order to please his cus- 
tomer and thus retain his business. The time has 
arrived when only a few companies are taking 
them on, and none but are asking for an advance 


in rate. Usually they are of great area, and a 
fire is all over them at once, entailing a heavy 
damage even with the best departments. We 


write this to say that we are not taking on any 
new risks of this kind without a large increase in 
rates, and even then only desire small lines, W: 
mention these facts that our agents may know 
our feeling and thus prevent them from binding us 
on this class, as it may necessitate a cancelation. 
which is always unpleasant. 





Separation in Indiana. 
Union field men of Indiana state that most 
of their smaller agencies have been gotten into 
line. They have been working upon these for 








some time, and offices with a few non-union 

companies have largely qualified for graded 

commissions. Separation in the big mixed 

agencies seems to be a slow process, and is hav- 

ing but little effect. However, there seems to 

| be a growing sentiment that these offices will 

| either qualify for graded commissions or else 
go on non-union basis, as the field men of 
both elements are using their influence to pro- 

| duce that effect. 

1 

| 

| 





The salvage wrecking business for the sale 
of merchandise damaged by fire and water 
which has so long held sway in other cities is 
likely to find a home in Cincinnati in the 
future, as the Ezekiel & Bernheim Company 
have perfected arrangements by which they 
can handle these stocks. They have just ar- 
ranged to handle the salvage of the C. B. 
Cone’s Son Manufacturing Company of In 
dianapolis, Ind., which was recently damaged 
by fire. The inventoried value of this stock 
is $84,700, and consists of piece goods, such 
as ducks, denims, shirtings, jeans, besides 


DISCOURAGES BROKERAGE RISKS. 


Equitable Life’s New Commission Arrange- 


able 


ments Meeting with Success in 
the General Field. 


The new commission system of the Equit 


Life from all indications seems to be 


working satisfactorily to the company. There 


was considerable speculation as to whether 
the general agents of the company who have 
been working on old contracts would look at 
the situation philosophically and be in sym 


} 


form the business. 
state, however, that with 


« 


yathy with the company in its efforts to re 
Officials of the company 
few exceptions the 
agents are with them and thut its business so 


far this year exceeds the amount written dur- 


ing the same term last year 
that 


t 


It is expected 
on the books of 
he company that is not regarded as substan 


considerable business 


tial will be wiped off this vear. 


is to discourage brokerage business. 


One of the results of the new arrangement 


Hereto- 


fore it was more to the interest of the 


sub- 


agent to have a brokerage contract with his 


shirtmakers’ and clothing manufacturers’ ma- | 


terials. 





| 


general agent and at the end of the year could 
leave with impunity and not suffer any pe- 
cuniary Under the present 
method general agents can pay no more than 
50 per cent brokerage and are not allowed to 
commute renewals, that no brokerage 
higher than first year’s commissions offered 
by the company can be paid. It will thus 
be to the interest of the sub-agent to make 
a renewal contract, as he gets no more on a 
brokerage contract. 


loss thereby. 


is, 


After he has been with the company a few 
years and his renewal commissions come in 
he will find them advantageous and will thus 
have some interest in the business. General 
agents who have paid large brokerages here- 
tofore find that they are 


benefiting by the 
new scheme. 


The agents who were on a brok 
erage contract probably paid out a consider- 
able part of it as a rebate and although now 
they receive less first year commissions, they 
are really getting more money in the long 
run. 

There have been few charges as to the insin- 
cerity of the Equitable since this new regime 
went into effect, which is an excellent indica 
tion that it means what it says. It is stated 
that the new policy of the company was to 
a large extent original 
Tarbell. 

The New York Life does not pay over 50 
per cent brokerage, but the Mutual is per 
haps catering more largely than the other 
companies to this business. 


with Vice-President 





The Lanman Bolt Works’ Loss. 

Columbus, Ohio, April 11.—(Special.)—Su- 
perintendent Matthews is work trying 
to discover, if possible, who placed this insur- 
ance the Lanman bolt 
one in the State did. His warning, printed in 
the newspapers here, will doubtless keep the 
adjusters for unauthorized concerns from com- 
ing to the State. Whether the authorized 
companies will adjust the loss without the 
representatives of the other companies being 
present remains to be seen. Some of the ad 
justers are now at work on the loss. 

No attempt will be made to force the unau 
thorized companies to pay the Lanman loss, 
and if they do not do so without compelling 
him to go to New York or even London to se- 
cure a settlement, it will teach him and others 
of his ilk a wholesome lesson 

It seems very strange, indeed, that a man 
like Mr. Lanman, who makes his money from 
the State of Ohio by the employment of prison 
labor at a few cents per day for each unfor 
tunate who contributes to his wealth, should 
turn around and beat the State out of the taxes 
and other incomes that come to it from the in 
surance companies, by placing his business 
with those who choose to keep out of Ohio and 
pay nothing for the support of the department 
or to enhance the size of the general revenue 
as the others do. 
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THE COMMITTEES OF THE UNION. 

American companies have the preponderance 
of representation on the various committees of 
the Union for the current six months. Chicago 
men likewise are favored. The American com- 
panies represented on committees number 55, 
and foreign companies 27. These figures, as 
well as those following, include the duplication 
of names by the same man being on more than 
one committee. The Chicago men represented 
number 55; New York, 8; Cincinnati, 6; Hart- 
ford, 2; St. Paul, 1; Newark, 1; Springfield, 
1; Louisville, 1; St. Louis, 1; Dayton, 1; De- 
troit, I. 

Representatives of foreign companies hold 
chairmanships of eight committees and Ameri- 
can companies six. Eugene Cary, of the Ger- 
man-American, is chairman of three commit- 
tees, and is represented on four; A. J. Hard- 
ing, of the Springfield, is on three, Bernard 
Faymonville, of the Firemans Fund, on three; 
P. D. McGregor, of the Queen, on three, and 
W. S. Warren, of the Liverpool and London 
and Globe, on three also. 

The arbitration and bulletin committees are 
about as constituted during the previous six 
months. The committee for the dissemination 
of information, headed by Mr. McDonald, is 
entirely new. The composition in the main 
is composed of underwriters who are widely 
known for their belief in the efficacy of 
publicity. Almost no change is made in the 
fire protection engineering, governing and 
grievance committees, but the conference com- 
mittee is brand new. A. J. Harding is the 
chairman. Mr. Dean, assistant manager of the 
company, made the motion at Philadelphia for 
the creation of the committee after a confer- 
ence with President Woodworth, of the Na- 
tional Association of Local Fire Insurance 
Agents. The governing committee organized 
on Tuesday by the re-election of Mr. Goodwin 
as chairman. His administration during the 
last six months is highly spoken of by union 
members. Law Brothers, who brought in the 
report that decided the Union to resume juris- 
diction over large cities wherever in the judg- 
ment of the committee the conditions would 
warrant such a step, were of course made 
chairmen of the newly-created committee. 
They are energetic workers and _ will un- 
doubtedly keep matters moving along lines 
that will finally result in extensive co-operation 
between all companies in the cities now ex- 
cepted from jurisdiction. The composition of 
this committee is very strong and embraces 
largely diverging interests. Cofran & Bissell, 
of the Hartford, which controls a large num- 
ber of feeders, have a prominent place. Mr. 
James, of the National, with its large business, 
Judge Cary, of the German-American, General 
Magill, of the Phoenix of Hartford, J. H. 
Washburn, of the Home, and H. H. Hall, of 
New York, all have interests that will be hard 
to harmonize, and if they are it will be a 
triumph of skill and ingenuity. 

+ ++ 

Committees of the Union, as announced offi- 
cially by President George T. Cram, are as 
follows: 


Arbitration—W. S. Warren, Liverpool and Lon- 
don and Globe, chairman; Charles H. Barry, Penn- 
sylvania; H. M. Magill, Phoenix of Hartford; P. D. 
McGregor, Queen; Frank H. Whitney, Michigan. 

Bulletin—l. 8. Blackwelder, Niagara, chairman; 
C. D. Dunlop, Providence, Washington; J. J. Pur- 
cell, Sun; P. D. McGregor, Queen; George M. 
Fisher, Palatine. 

Dissemination of Information—J. J. McDonald, 
Connecticut, chairman; P. D. McGregor, Queen; 
R. H. Garrigue, Merchants of Newark; C. D. Dun- 
lop, Providence, Washington; Truman W. Eustis, 
Manchester. 

Fire Protection Engineering—H. C. Eddy, Com- 
mercial Union, chairman; Keeler & Gallagher, 
tna; J. H. Brewster, Scottish Union; R. H. Gar- 
rigue, Merchants of Newark; J. M. Neuburger, 
Atlas; M. F. Driscoll, Phoenix of London; Truman 
W. Eustis, Manchester. 

Conference—A. J. Harding, Springfield, chairman; 
Bugene Harbeck, Phenix of Brooklyn; W. J. Little- 
ohn, North British; John P. Hubble, Greenwich; 

illiam 8. Warren, Liverpool and London and 
Globe. 

Governing—Warren F. Goodwin of Goodwin, Hall 











& Henshaw, Union of London, re-elected chairman 
at meeting of committee, April 10; Cofran & Bis- 
sell, Hartford; Eugene Harbeck, Phenix of Brook- 
lyn; Fred S, James, National of Hartford; Law 
Brothers, Royal; John S. Belden, London and 
Lancashire; J. H. Brewster, Scottish Union; Ber- 
nard Faymonvyille, Firemans Fund; W. . Cun- 
ningham, Fire Association; Howard P. Gray, Han- 
over; J. A. Kelsey, Aachen and Munich. 

Grievance—Eugene Cary, German-American, 
chairman; A. J. Harding, Springfield; J. M. De 
Camp, Liverpcol and London and Globe; B. W. 
French, Orient; R. J. Smith, Traders of Chicago. 

Large Cities—Law Brothers, Royal, chairmen; 
Cofran & Bissell, Hartford; Eugene Cary, Ger- 
man-American; Fred 8S. James, National of Hart- 
ford; H. M. Magill, Phoenix of Hartford; J. ‘ 
Washburn, Home of New York; H. H. Hall, Union 
of London. 

Membership—Conrad Witkowsky, Hamburg-Bre- 
men, chairman; C. H. Bigelow; St. Paul Fire and 
Marine; Martin Collins, Fire Association; C. B. 
Gilbert, Lancashire; J. J. Henry, Newark Fire; 
A. W. Damon, Springfield; Charles Lyman Case, 
London Assurance. 

Anti-Compact States—J. Montgomery Hare, Nor- 
wich Union, chairman; Bernard Faymonville, Fire- 
man Fund; A. Harding, Springfield; W. N. 
Kramer, German-American; George P. Sheldon, 
Phenix of Brocklyn. 

Gasoline—H. C. Eddy, Commercial Union, chair- 

man; —. —. Keeler, Htna; R. M. Bissell, Hartford; 
A. F. Dean, Springfield; J. H. Washburn, Home of 
New York. 
_ Nebraska Taxation—Eugene Cary, German-Amer- 
ican, chairman; Charles H. Barry, Pennsylvania; 
W._S._ Warren, Liverpool and London and Globe; 
J. J. MeDonald, Connecticut. 

Indiana Litigation—Eugene Cary, German-Ameri- 
can chairman; Bernard Faymonvyille, Firemans 
Fund; J. A. Kelsey, Aachen and Munich 

Kentucky Litigation—Barbee & Castleman, 
Royal, chairmen; J. M. De Camp, Liverpool and 
London and Globe; Benjamin Marot, St. Paul Fire 
and Marine; J. H. Washburn, Home of New York. 

++ + 

THE FIDELITY OF BALTIMORE IN THE WEST. 

The general agency of the Fidelity of Balti- 
more in the office of W. E. Rollo & Son at 
Chicago, has been taken up and the western 
department disbanded. The Cook County and 
Chicago agency goes to Davis & Shepherd. J. 
J. Courtney, the former United States manager 
of the Imperial, and now president of the Fidel- 
ity, was in Chicago a few days prior to his elec- 
tion to the presidency. He looked over the 
local field, but Rollo & Son were not aware 
that he was in the city. After his election to 
the presidency he notified the office that he 
would discontinue the western department. 

Rollo & Son feel that they have not been 
treated fairly in the matter. They were on a 
commission contract, and had gone to con- 
siderable expense in establishing a company 
in the western States. They now demand 
that they be recompensed to the amount of 
the expense. As they still hold some $6,000 
of the company’s money they feel amply secure 
from loss. 

One interesting feature is the transfer of the 
Chicago local agency to Davis & Shepherd. 
Judge L. H. Davis of this firm had been on 
very intimate terms with the home office of the 
Imperial for over twenty years. When the old 
firm of Davis & Requa dissolved partnership, 
the Imperial remained with Mr. Requa. Judge 
Davis felt that the company had not treated 
him with consideration, owing to his long con- 
nection with it. Now Mr. Courtney, who has 
left the Imperial on account of disagreement 
with the home office, returns to his old Chi- 
cago agency. 

By the transfer of the Chicago agency to 
Davis and Sheperd, it will impair the mem- 
bership of O. W. Barrett & Co. in the Chicago 
Board, as it was the basis of their membership. 

~~ ++ 
MANAGER GLIDDEN’S GOOD work. 

Manager H. H. Glidden of the Chicago Un- 
derwriters Association is deserving of great 
credit for the manner in which he has started 
the machinery of the board working since he 
has been in full authority. Several insurance 
men who were doubtful as to Mr. Glidden’s 
ability and determination, now begin to look 
upon him as the right man for the position, 
Mr. Glidden is taking up various classes of 
business and making a basis schedule 
following the building ordinances of Chicago. 
For instance, he has gotten out a _ theater 
schedule, and when a building is constructed. 
warmed, lighted and protected in accordance 
with the building ordinance as to theaters, the 
basis rate is $2.50. He then takes up each 
part of the building, and for deficiencies there 
is a certain amount added. 


| to by persons erecting buildings. 








It has long been known that the building 
ordinances of Chicago have not been lived up 
There are 
all sorts of deficiencies, and it is Manager Glid- 
den’s idea to get up these different schedules 
so that it will be to the interest of owners and 
tenants of buildings to have them comply 
strictly with the building ordinances. Mr. 
Glidden has had architects and expert inspect- 
ors working on these buildings, and they find 
many deficiencies. The idea is to put a pre- 
mium, therefore, on standard constructions. 

It has been recognized for some time in 
Chicago that the large apartment buildings, 
which have been put up for purely speculative 
purposes, are veritable fire traps in most in- 
stances. -The building ordinances have not 
been complied with in the construction and 
equipment of these buildings, and the motive 
being purely speculative, the owners had them 
constructed as cheaply as possible. Undoubt- 
edly Manager Glidden will take up the apart- 
ment building schedule and form a standard 
for basis rate. Any violations of this stand- 
ard will probably be charged a sufficient 
amount to make it an object for future con- 
structed buildings to be erected substantially 

—— Sa 
FIRE LOSSES FOR MARCH. 

The Journal of Commerce of New York 
says: 

The fire loss of the United States and Canada 
for the month of March, as compiled from our 
daily records, amounts to $13,349,200. The follow- 
ing table exhibits the losses by months for the first 
three months of the years 1898, 1899 and 1900 


1898. 1899. 1900. 
etieesenatete $ 9,472,500 $10,718,000 $11,755 





January 








February 12,629,300 18,469,000 15,427,000 
IEE ceaceankssucine 7,654,200 11,493,000 13,349,200 
a eae $29,747,000 $40,680,000 $40,531,500 


It will be noted that the March losses exceeded 
these of the same month in 1899 by nearly $2,900,- 
000. One feature of the large fires which bears 
heavily upon fice underwriters is that the property 
destroyed was in nearly every case fully insured. 
The total for the first quarter of 1900 closely ap- 
proximates the figures for the corresponding period 
of 1899, which was the worst year since fire loss 
statistics have been compiled by this journal. 

The current year will probably witness the with- 
drawal of quite a number of fire insurance com- 
panies, as some are already commencing to stagger 
under the combination of heavy losses and inade- 
quate rates. 

+ aad 


DEMAND FOR MORE COMPANIES CREATED. 

In States where reinsurance laws have been 
passed, particularly in the larger cities where 
agents control important lines, it is noticed 
that there is a demand for more companies. 
It is increased -somewhat by the tendency 
of companies being more strict in their ac- 
ceptance of business. Where formerly an 
agent in a city with three or four good com- 
panies could carry about all of his business, 
he finds that he can profitably use another. 
Of course, this is not true in all cases, but is 
seen particularly in agents having large line 
companies to the number of from two to five. 
It is impossible to make reinsurance arrange- 
ments so that the old lines can be carried, so 
they are getting down on some and canceling 
off entirely on others. This is a condition 
that has not been seen during the last three 
years. At one time there was such a glut 
of companies that there was not enough in- 
surance to supply the demand. Now the trend 
is somewhat in the other direction. It is not 
noticed so much in the smaller places as in 
the cities. The small line companies find that 
their business has been materially increased 
since the reinsurance laws were passed. 





The annual meeting of the old Merchants 
and Manufacturers Insurance Company of 
Cincinnati was held Monday, and, as usual, 
the company gave a luncheon to its friends. 
The spread was served in the rear office, the 
St. Nicholas Hotel being caterer. Directors 
and officers were re-elected, as usual. 


George T. Brown of Dayton has not become 
special agent of the Manhattan as stated in 
last issue. He has just finished a temporary 


arrangement on per diem with the company, 
however, which has kept him busy about six 
week. He is still in line for independent special 
| field work, and adjusting with office at Dayton. 
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T0PIGS OF THE FIELD. 





THE INDEPENDENT INSPECTION SYSTEM. _ 

The Inspection Bureau, organized some 
time ago by J. J. McDonald of Chicago, man- 
ager of the western department of the Con- 
necticut Fire, has been very favorably dis- 
cussed and has received considerable atten- 
tion in field circles since the bureau has got 
down to practical work. Many field men see 
the germ of a great idea in the work of the 
associated companies forming the bureau and 
hope to see its work extend. 

Manager McDonald is an old Continental 
man, and when he went to the Connecticut he 
carried many of the Continental ideas with 
him. The information bureau scheme prob- 
ably had its inspiration in the work which 
the Continental at one time made quite stren- 
uous efforts to institute single handed. The 
Continental had quite an elaborate system of 
inspection and is understood to have had as 
high as twenty-five or thirty men employed. 

It would send a crew of inspectors into a city 
and these men, usually five or six in number, 
would make a scientific and unbiased report 
on all mercantile and special hazard business, 
whether the company had anything at,risk or 
not. This was done entirely independently 
of the regular inspection bureau or the indi- 
yidual inspections of the company’s special 
agent. The company aimed to select as its 
inspectors for this work graduates of technical 
schools and colleges who would be willing 
to work for a small sum for the sake of the 
experience that would be gained. These nien 
received the first year only $25 a month and. 
expenses, but if they proved to be promising 
timber the prospect of a better salary and 
eventually a good position with the company 
was held out to them. 

The company kept three or four forces of 
men on the road, taking up one city after 
another. For instance, two years ago De- 
troit was inspected by about six men under 
the leadership of a competent and experienced 
man. All the data secured was arranged in 
convenient form for reference, and since then 
the company has had the benefit of these in- 
spections, reports and recommendations, made 
by mechanical experts, who, being outside 
men, were not interested in the business get- 
ting department, and had no affiliation with 
either agent or assured. 

~+ Saad 

It is probably the theory embodied in this 
idea that Mr. McDonald has worked upon and 
broadened in developing the Inspection Bu- 
reau. At first he restricted the membership 
to American companies, members of the West- 
ern Union. Early in this year the bars were 
let down a little and foreign companies were 
admitted. It would not be very surprising if 
the plan of the association were liberalized to 
admit of non-union companies. The inspectors 
of the bureau usually work in pairs. It now 
has twelve men working outside. Inspector 
S. H. Lockett, who handled this work for the 
Continental, is in charge for the Bureau. 
Mr. Lockett has a suite of offices at 228 La 
Salle street, Chicago. Here are eight or ten 
clerks and stenographers engaged. The in- 
spectors send in reports and the data in a 
regular form is sent on a mimeograph sheet 
to each subscriber. 

It seems that the Continental is not rushing 
its old plan very much at present, probably 
because it found it too heavy an expense for 
a single company. The Inspection Bureau 
employs experienced inspectors, and, as stated, 
they visit the towns in pairs and go over the 
entire mercantile and hazardous business, fur- 
nishing a complete report of everything, in- 
cluding an approximation of the proper rate. 

It has been suggested that this bureau 
might play an important part in securing ade- 
quate rates from both union and non-union 
companies on the mercantile and special haz- 
ard business, and all business which is written 
in large lines, the “large line” business of all 





kinds being the class on which it is conceded | 
the money is lost. The facts are that just | 
the people who are large owners of property 
and are able to pay a proper rate are the 
ones who are getting their insurance below 
cost. This is because the competition by both 
agents and companies, principally that of the 
agents, has been so great that frequently the 
agents have induced the companies to cut to 
below the living rate. 

Frequently a special agent authorizes a line 
to curry favor with an agent, or, in a case of 
keen competition, and in inspecting, is prone 
to strain a point for a good agent. These men 
from the Inspection Bureau are unknown to 
special agents, agent or assured, know noth- 
ing about the town or the agents’ business, 
and are certain to make an intelligent inspec- 
tion and send an entirely unbiased report. If 
this bureau would admit the non-union com- 
panies, probably most of them would join, and 
then would invariably accept the judgment of 
the inspectors as to the proper rate. 

In this way, without any agreement, or col- 
lusion of any kind, the present unprofitable 
large line business could be made to pay. 
The bureau would not need to usurp the pre- 
rogatives of the Western Union in any way, 
but by confining itself simply to inapections 
and the dissemination of information, with a 
cosmopolitan membership, could undoubtedly 
get about all of the companies in the country 
to join, union and non-union. 

++ + 

CHAS. F. MITCHELL’S PROBABLE COMPANY. 

There has been considerable speculation as 
to the company with which C. F. Mitchell has 
contracted. Mr. Mitchell states that he has 
the western general agency of a foreign com- 
pany, but as yet has not divulged its name. 
During the recent visit of Manager Kendall, 
of the National of Ireland to Chicago, it was 
amicably agreed that Mr. Mitchell should give 
up that company in the West within ninety 
days. The wiseacres are free to say that the 
Thuringia has decided to give Mr. Mitchell the 
West. As is known, Manager Voss, of this 
company, had about concluded to establish a 
western department with A. H. Darrow, for- 
merly western general agent of the Agricul- 
tural, as manager. This plan, however, was 
abandoned. Others claim that the Victoria, 
the newly organized company at Montreal, will 
establish a western department, and that this 
is the company that Mr. Mitchell has secured. 
Still others claim that the Equitable of Man- 
chester, England, will enter the United States, 
and that this is Mr. Mitchell’s company. 

+ + 
SEPARATION AND AGENCY APPOINTMENTS. 

The separation legislation of the Union has 
created a new system in appointing agents. 
Before the Niagara Falls meeting, special 
agents had tried to get in offices where they 
considered the business was located, regardless 
of the character of the companies 
that were represented, provided they felt 
there was any show for them. Now, 
as a general rule, all appointments 
of union companies are in agencies qualified 
for graded commissions or in offices which are 
expected will fall into line in the future. This 
cannot be done in every case, but it is a rule. 
The non-union companies also are keeping 
away from the union offices. They do not 
want their affairs disturbed, and hence they 
felt it to their advantage to be in their own 
class. Separation is, of course, causing two 
distinct classes of local agents. 





F. Thayer Wood and Robert H. Jacobs, un- 
der the name of Wood & Jacobs, open an 
agency at Youngstown, O. 


Secretary Lang, of the Toledo Board, who 
has been ill for some weeks, is at his desk 
again, with his old-time vigor. 

The German-American has withdrawn from 
the agency of Charles Suhr of Nowalk, because, 
it is said, he refused to separate. The North- 
ern has gone into the agency. 
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RATE SITUATION IN OHIO. 





Companies Seem to Be Showing More Firmness 
to Secure Profitable Premiums on 
Special Hazard Business. 

From reports received from different parts 
of Ohio it seems that there is a general dispo- 
sition on part of companies to demand higher 
rates and this, no doubt, will ease the disturb- 
ances that have agitated different towns in the 
State. There is not nearly so much competi- 
tion between companies for business at any 
kind of a rate. There is a disposition to let 
business go that does not provide for an ade- 
quate premium, rather than write it and run a 
great risk of placing a large liability on the 

books at unprofitable figures. 

Ohio is one of the most unsatisfactory States 
from a rate standpoint that there is in the 
West. Companies in their eagerness to se- 
cure business have really forced down rates 
in applying high pressure methods to their 
agents. In many instances the agents were 
anxious to secure a profitable rate, but were not 
backed up by the companies. With both the 
companies and special agents making urgent 
demiands for increased volume, there was no 
opportunity for the agent to endeavor to se- 
cure the right kind of a premium. If he did 
he merely lost the business to some other agent. 

Companies generally are declining tobacco 
in the Miami Valley belt, unless a reasonable 
figure is secured. Special hazard business in 
other parts of the State’ is being thoroughly 
investigated, and from this time on un- 
doubtedly local agents will find the companies 
adopting new tactics. 


ANTI-COMPACT COMMISSION BILL. 

The Painter bill, intended to prevent com- 
panies from fixing the compensation or com- 
mission to agents, passed the House of Repre- 
sentatives last week. The vote was unanimous 
and there was not a word of protest registered 
against it. Mr. Painter, in making his ad- 
dress, said that the measure was brought up 
to protect the Ohio companies, but others say 
it is for the purpose of preventing the union 
companies from carrying out their plan of sepa- 
ration. He said. nothing about that, however, 
in his little talk. It is hardly probable that it 
will pass in the Senate. 

~- + 
UNAUTHORIZED COMPANIES IN OHIO 

In connection with the discovery that the 
Lloyds and some stock companies not author- 
ized to do business in Ohio had a large line 
on the machinery and stock of H. A. Lanman & 
Co. of Columbus; which was damaged by fire 
in the state prison bolt shops last week, it is 
interesting to note that other insurance of the 
same kind has been written in the State at 
various times, and only as late as three or four 
weeks ago a certain gentleman well-known in 
insurance circles is said to have seen a large 
number of these policies on an extensive plant 
in Cleveland. The largest one of these was 
in the Lloyds of London for $75,000, and the 
guarantors whose names were signed to it num- 
bered in the neighborhood of 200. The 
Patriotic of Ireland was another and there 
was still others too numerous to mention. The 
Lloyds of London held the largest amount of 
this kind of insurance on the Lanman plant in 
the state prison, 

The name of a Cleveland agent was written 
on the policies referred to above in lead pencil, 
and it is presumed from this that he must have 
had something to do with placing it. It is said 
that this same name was seen in lead pencil 
on Lanman policies also by a certain special 
agent, who had occasion to examine them some 
time ago. He said nothing about it at the 
time, however, and it may now be too late to 


find the signature, as it would very likely be 
erased in order to evade suspicion. 


If this is 
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true, others will likely be found in the State 
on various large plants, whose owners would 
rather risk such doubtful aggregations than 
pay an equitable rate in order to save a few 
dollars. The plant at Cleveland was placed 
in these Lloyds at one per cent, when the rate 
is one and one-half and one and one-quarter. 
3e it said to the credit of the Cleveland gentle- 
men who own the property, they concluded to 
cancel the spurious policies and are now in- 
sured in good companies licensed to do business 
in the State. 

Several special agerfts seemed very much 
surprised that such a company as the Svea of 
Sweden should be found lined up with such 
a list as is given on the Columbus plant, and 
be guilty of writing in a State in which it has 
not complied with the law. It seems from the 
list, however, that it was not satisfied with one 
policy, and wrote two. The Globe-Rutgers is 
in bad company also, and neither of them will 
likely have an opportunity to do business in 
the State for some time to come. 

It is predicted that Mr. Lanman will have 
some trouble in making a settlement with the 
Lloyds and the unauthorized companies, inas- 
much as Superintendent Matthews has de- 
termined to keep an eye on all who have any- 
thing to do with this business, and if he finds 
any one in Columbus for the purpose of ad- 
justing the losses who are in any way con- 
nected with the offending concerns, he will 
have them arrested at once. This is the best 
opportunity he has ever had to drive these 
concerns and persons who have been acting for 
them in the State to bay. 

++ ++ 

PECULIAR LOSS CASE AT WASHINGTON, C. H. 

Hl. E. Boning, special agent of the Cale- 
donian, had quite an experience with a loss 
at Washington Court 
ago. 
was 


House a week or so 
The Coffman & Robinson planing mill 
insured in companies to the 
amount of $15,000, at 4% per cent. The Cale- 
donian had been carrying for some time a 
$1,000 policy on the mill, but on March 1 
Mr. Boning went to the town and canceled 
out, taking up the policy about four o'clock 
in the afternoon. No return premium 


several 


was 
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paid, presumably because the agent had a run- 
ning account with the assured. Mr. Boning 
sent his policy on to the company, and the 
agent wrote $500 in the Firemen’s of Newark, 
and arranged with Edge & Rogers to place 
the other $500. Mr. Edge agreed to place the 
policy in the Niagara, but did not write it 
up. At six o’clock in the afternoon the risk 
burned. It is understood proofs of loss have 
been made against the Caledonian under the 
five-days’ clause according to the standard 
form of policy, but the Caledonian will prob- 
ably try to hold the Firemen’s and Niagara. 
Coffman & Robinson personally were not 
aware that the policy of the Caledonian had 
been taken up until after the fire and knew 
nothing about the Firemen’s or Niagara. There 
is probably the question not only whether 
the Caledonian or the Firemen’s and Niagara 
are liable, but whether all three companies 
do not participate, the two latter as zdditional 
insurance. 
ad ~~ 
THE INSURANCE SUPERINTENDENCY. 

The Ohio Legislature will adjourn April 
16, and the probabilities are that no legislation 
inimical to insurance interests will be passed. 
There is still about as much doubt as to the 

superintendency as There 
was a very persistent rumor in Columbus last 
week that F. F. D. Alberg would be the man, 
but there may be other guesses coming. Philo 
S. Clark of Portsmouth stated last week after 
an interview with Governor Nash, that he 
was not a candidate. In connection with the 
mention of Mr. Alberg it was stated that the 
announcement would be made this week and 
that he would take office May I. 


—s ++ 


insurance ever. 


SITUATION IN CINCINNATI. 

The companies have been fixing their eyes 
on Cincinnati ever since the local agents of 
that city succeeded in getting Simon Sturm to 
join the board. The companies felt that per- 
haps the local agents would then be able to 
handle the situation there more satisfactorily. 
It is true that rate troubles are not as preva- 
lent as heretofore, but undoubtedly a large 


| 
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amount of rebating is going on. Such are 
the reports at least that companies are re- 
ceiving. The local agents can hardly be held 
entirely responsible for this condition, as com- 
panies are paying as high as 30 per cent. 
brokerage in that city. This is sufficient to 
breed and maintain the rebater. 

Some interest was taken in the visit of Man- 
ager Lermit of the Northern to the city last 
week. Some local agents have been fearful 
icst Mr. Sturm, the agent of the Northern, 
would retire from the board again. He en- 
tered the organization on the condition that 
members would be required to sign an affa- 
davif pledging themselves against rebating 
and all irregularities. As is known the local 
agents felt, after taking legal counsel, that 
such a course would not be advisable. There 
is some talk of Mr. Sturm resigning his mem- 
bership, but it is known that Manager Lermit 
has expressed a very decided wish for him to 
remain in the organization, and unless some- 
thing unexpected happens it is the general 
opinion that Mr. Sturm will not go out of the 
board against Mr. Lermit’s wishes. 

++ ++ 
INSURANCE SURVEY BUREAU’S WORK IN OHIO 

Manager S. H. Lockett, of the Insurance 
Survey Bureau of Chicago, now has a force 
of about twelve men making inspections of 
Ohio towns. The bureau some time ago made 
inspections of all the terminal elevators in the 
Northwest. Recently they went to Toledo and 
then Cleveland, and have already sent in re- 
ports on over thirty Ohio towns. There will 
probably be thirty-five more to inspect which 


will keep them in the State for two more 


months. 

They inspect the special hazards of a town, 
giving the name of the assured and location, 
then report on the following different heads: 
Exposure, occupancy, construction, hazard, 
protection and defects. The summary of the 
inspection is given in brief at the close. In ad- 
dition to this, after the town has been gone 
over, a report on the city and its business is 
given, including water-works, names of streets 
running in different directions, fire depart- 
ment, fire alarm system, fire department in- 








All Other 











TABLE PREPARED BY SUPERINTENDENT MATTHEWS 


Showing the Average Annual Rate and the Average Total Cost of 
Insurance in Ohio for the Past Ten Years. 





Rate Expenses Avr. ; 

Amount Premiums per Losses Paid. cost 5 a 

Year Written. Received. $100. Paid. Basis 35% pr.$roo. & ion 
1899.... $749,321,556 $7,723,394 $1.03 $6,109,061 $2,703,183 $1.18 .00 .15 
1808. . 704,825,661 7,570,401 ‘1.07 4,520,158 2,651,740 1.02 .05 .00 
ae 675,227,740 7,660,455 1,13 3,949,004 2,681,159 98 .15  .00 
1896.... 615,082,404 7,393,552 1,20 3,314,282 2,587,743 96 .24 .00 
| ee 626,450,527 7,720,603 ‘1.23 5,056,320 2,704,311 1.24 .00 .OI 
1894.... 595,056,508 7,204,630 1.22 4,374,479 2,542,620. 1.16 .06 .00 
1893.... 700,983,595 7,798,406 ‘I.1I 4,646,553 2,729,442 1.05 .06 .00 
a 676,388,105 7,755,020 =—‘i1.15 5,584,181 2,714,207 1.23 .00 .08 
I8g1.... 619,050,969 6,823,727 1.10 4,616,342 2,388,304 1.13 .00 .03 
18g0.... 605,178,160 6,698,025 —siT:.1 3,595,321 2,344,309 98 .13 .0O 

Total. . .$6,567,565,225 $74,420,213 $1.13 $45,765,791 $26,047,078 $1.09 

It will be seen from the above table that the average cost of insurance per $100 for 


the past ten years, including 1899, was $1.09, and the selling price was $1.13, which 
shows an average underwriting profit of about 323 per cent. 
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spection, police department, building ordi- 
nances, etc. All the special hazards in the 
town that were not inspected are given, and 
also the causes for the inspection not being 
made. Very often if risk is placed in mutuals, 
an inspection is refused’ or a plant may be 
abandoned, or is being reconstructed. The in- 
spections by the bureau are very thorough. 
and companies are using the surveys in which 
to guide them in writing different risks. Sev- 
eral lines have been cut down on account of 
the inspections and some companies have can- 
celed off entirely. 





COCHRAN PLEADS FOR CLEVELAND 


The Shanklin and Tidi Agencies Are the Most 
Aggressive of the Outside Element. 

Numerous cases of rate cutting are being 
charged against the Shanklin and Tidd agen- 
cies at Cleveland. While it is true these agents 
are under no obligations to maintain or observe 
tariff rates, signers of the rate agreement have 
been led to believe that the companies repre- 
sented by these gentlemen, with the exception 
of the Home, would insist on the tariffs being 
strictly followed. 

In the case of the Shanklin agency, his com- 
panies’ attention has been repeatedly called to 
certain flagrant irregularities, but thus far the 
Traders of Illinois, North German and 
American of New Jersey, have failed to correct 
same. The Norwich Union still maintains its 
Seaton agency on the outside. Seaton is not 
a particularly aggressive non-signer, but the 
company acts in the capacity of a strong feeder 
for the entire outside contingent. 

Special Agent Harvey, of the New Hamp- 
shire, was in Cleveland recently to look over 
the situation. His company at the present 
time is represented by both factions. It is un- 
derstood that Mr. Harvey has given assur- 
ances that no apprehension should be felt as to 
the future policy of the New Hampshire in that 
city. 

As the Tidd agency represents this company 
it is possible that matters may be so adjusted 
that this agency will sign the rate agreement. 
Tidd is the leading agent for the company 
in the city. If Tidd can be induced to sign, 
the Home and Shanklin signatures will surely 
follow. Manager Cochran, of the Ohio In- 
spection Bureau, is in New York City this 
week to confer with certain companies relative 
to the situation in Cleveland. His return is 
awaited with much interest. While the local 
situation is not fully up to expectations, there 
is still a vast improvement over conditions pre- 
vailing prior to February 1. 


FIRE INSURANCE SUIT AT CHARLESTON. 

In the suit of Levy vs. the Scottish Union 
and National Insurance Company at Charles- 
ton, W. Va., judgment was rendered in favor 
of the plaintiff for $800. It is understood that 
the company will _— the case. The suit 
is the outcome of a damage to a millinery 
stock on which the penne and Scottish 
each had $1,000. In the absence of the Scot- 
tish adjuster on the ground an appraisal was 
entered into by the Germania, with the under- 
standing that the Scottish representative would 
concur therein, on his arrival. An award was 
rendered by the appraisers for $442.92 as the 
total damage to the steck, but this amount 
not being satisfactory to the assured, the 
Scottish was sued for the amount of the above- 
mentioned judgment, and a suit in 
brought against the Germenia, 


having, as yet, been tried. 
~~ 


equity 
the latter not 


+ 
THE WEST VIRGINIA ASSOCIATION. 

It is the desire of the officers of the West 
Virginia Fire Underwriters Association that 
all special and general agents interested in 
maintaining rates and good underw riting prin- 
ciples be present at the meeting to be held 
at Parkersburg, on the 24th inst. With but 
few exceptions, the local and’ field men have 
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ciniotehll their approval of the association’s | 
work, and the various committees have been 
working hard to properly mature the plans and 
methods as adopted by them, to be submitted 
to the association at the coming meeting. 

A revised edition of the rates for the State 
has been prepared, and submitted to various 
field men thoroughly familiar with conditions 
in the State, and it is probable that these rates 
will be adopted in place of those in force at 
this meeting. 

The question of establishing at an early date 
stamping clerks in the various districts not 
already provided for, will also come up, and 
from the present outlook it is believed West 
Virginia will be enabled to demonstrate abil- 
ity to ably care for its fire insurance interests 
without outside assistance. 

+ 
LIST OF UNDERGROUND POLICIES. 

The Columbus Bolt Works fire at the Ohio 
Penitentiary, Columbus, Tuesday of last week, 
has revealed a large list of unauthorized com- 
panies and the fine Italian hand of 
some surplus line expert. Following is the 
data as to companies’ policies and amounts, 
giving both the institutions licensed and those 
writing underground: 


++ 


shows 


Date of Mach., Stock, 
Expiration. Amt. Amt. 
Company. Ins. Ins. 







Apr. 26, 1900..... *Mi inhattan $3,875 $ 625 
Jan. 1, 1901 ... 
Aug. 15, 1900..... Traders, N. Y. . ; 1,250 1,250 
Dec. 18, 1900..... .Nogtherm, N. YZ. .....: 1,400 600 
Jan. 10, 1901..... Com. L lovds ovsee 1,750 TO 
Jan. 30, 1901..... oo ee eae 1,875 625 
Jan. 30, 1901..... Globe & Rut. 1,167 1,333 
Dec, 18, 1900..... North River 1,050 459 
Nov. 21, 1903..... Mich. Mfrs. . 900 600 
Dec. 18, 1900..... Great West., LI. 1,050 450 
July 10, 1900..... Sve. 3.75 25 
a ao ee ~ te 
Jan. 19, 1901..... Lloyds, Lond. 2,557 
Nov. 28, 1900.....N. B. & ] 
Novy. 28, 1900..... P ennsylvé inia 
Noy. 28, 18 
Novy. 28, 1§ Franklin 
Nov. 28, 1900.....N. Y. Underwriters... 2.000 
Apr. 15, 1900..... Westchester .... 1,000 
Apr. 15, 1900..... Michigan ..... 1,000 
Apr. 15, 1900..... Manchester 2,000 
Apr. 24, 1900..... German Amer. 1,500 
Apr. 24, 1900..... Connecticut ... 1,500 
Apr. 24, 1900..... United Firemens 1,000 
Total on machinery and tools .... -$43,737 
SO GE GOES i dsevktuctcescs 10,490 
WUE inddees . $54,227 


Superintendent Matther ws states that he has 
determined to try to put a stop to companies 
writing in Ohio that are not duly licensed. 
It is a question whether he will allow the 
adjusters of unauthorized companies to pro- 
ceed with the settlement of the loss, as the 
unauthorized companies would no doubt take 
advantage of the adjustment and settle ac- 
cordingly. If Superintendent Matthews should 
prevent the licensed companies from adjust- 
ingtheloss there will be serious complications. 
In this case the unauthorized companies will 
probably have to pay the face of their policies, 
and then the adjusters of authorized compa- 
nies will proceed with the loss. The case is 
an interesting one and will be watched as it 
progresses. It plainly shows the trouble that 
the assured has to undergo by placing his line 
with unauthorized companies in order to save 
a part of the premium. Superintendent Mat- 
thews is to be commended for his efforts to 
uproot the outsiders. 


+ ++ 





THE CHARLESTON FIRE. 

The large clothing and furnishing store of 
Schwabe & Co., at Charleston, W. Va., which 
burned a few days ago, was a much discussed 
risk about the town, 


and will 


elieve the local situation of an embarrassingly 


its destruction 


low rate, which has been used as an argument 
for lower rates by 
of the town. When Mr. Seelye rerated the 
business section of the town for the Western 
Union, about the first of last year, he increased 
the rate on this risk 20 cents. The local board 
objected strongly to the increase, and voted 
against it. Quite a.controversy ensued, the 
matter coming before Secretary Dudley, of the 
governing committee, and as a matter of pol- 
icy the rate was allowed to stand at the old 





figure. When a heavy loss occurs under such 





many of the business men ° 


It 


circumstances, it is very 
body, and Mr. Seelye, 
office of the 
cused for enjoying that sensation. 


likely to tickle 
who is now in the home 
Traders of Chicago, 


some 


niay be ex 


SOLE AGENCIES AT COLUIIBUS. 


Local Agents Are Making Every Effort to Get 
Companies to Co-operate. 

A meeting of Columbus, Ohio, agents who 
have held week, 
The matter of 
agencies was discussed in all its phases, 


“double-headers” was last 
fifteen persons being present. 
single 
the evil resulting from dual agencies receiving 
the same careful consideration. Upon the 
proposition of changing to the single agency 
plan, there was a division of opinion, but 
twelve of the agents finally agreed to make the 
change. 

In doing this the companies will be taken 
care of in every way, and none of their business 
will be allowed to suffer. Where it is neces 
sary to make transfers of companies from one 
agency to another in order to accomplish the 
desired result, this will be done, but all upon 
a fair and equitable basis. There will be no 
bad feeling in any way and the single agency 
plan will be adopted for the purpose of secur- 
ing better results from the business in this 
city. 


OHIO FIRE APPOINTMENTS. 


The following are Ohio fire appoint 
ments: 

American Central—S. R. Ranhauser, Marion. 

Allemannia—William Weish, Mt. Vernon; A, A 
Koplin, Akron; B. F. Benford, Circleville; J. ©. 


Guthrie & Co., 

nati; W. 8. 
Lexington. 
Caledonian- 
Continental 


Marysville; F. F. 
Bell, 


Cincin 
New 


Murray, 
Zanesville; T. O. Crossan, 


American—Ranney & Co., 

Palmer & Crawford, 
Grove; J. A. Gibbs, Carey. 

Hanover—J. L. Rice & Co., Cleveland; W. D. 
Pierce, Clyde; W. H. Hepburn, Lisbon; W. 8. 
Earseman, Louisville; W. J. Foley, E. Palestine; 
M. C, O'Neill, segeate; C. E. Larimer, Millersburg; 
J. M. Westfall, Carrollton; Scranton Bros. & Cole, 
Alliance; T. H. B. Correll, Hicksville; Wickharm 
& McBifresh, Caldwell; A. L, Harshberger, Tippe- 
canoe City; Spriggs & Neuhart, Woodsfield. 

Manhattan—Arnold & Price, Paulding; Purmort 
Insurance Agency, Van Wert; Raudabaugh & 
Hoyng, Celina; Wm. Heinrich, Wapakoneta. 

North America—Barker & Frost, Toledo. 

North B. & M.—R. A. Hawley, Elyria. 

Norwalk—R. T. Irvine, Zanesville. 

Queen—L. Parks & Co., Cleveland; I. H. Gri 
wold, Elyria; J. Q. Codding, Findlay; J. C. H. EB 
der, Deshler; W. Vermilion, Bradford. 

Spring Garden—G. C. Anderson, Sidney. 

State of Illinois—Wetzel, Voth & Co., Cleveland: 


Columbus 
Columbus 


A. B. Crittenden, Conneaut; F. C. Tanner, Toledo: 
A. M. Gray, Zanesville. 

U. S. Fire—J. H. Jessup, Salem; B, L. Dukes, 
Findlay; J. C. Guthrie & Co., Marysville: F. F 
Murray, Cincinnati; I. P. Hyer, Dayton: Chas 
Dee, Marion. ‘ 

++ ~*~ 


ONE LOCAL AGENT'S VIEW ON OHIO. 
A local agent thus minutely states his view 
separation: “So far I no bad effects. 
If the object of the Union was to crush the 
competition of non-union and small compa- 
nies, it is or will be a failure. If it was to get 
a better class of business, it ought to be a suc- 
cess where the separation takes place. In an- 
ticipation of a rate war I have taken several 
mutuals, and if any war comes I will load my 
busihess into the mutuals as fast as possible 
in preference to taking part in the cut.” 

+ 


ot see 


++ 
INSURANCE MAN'S VIEWS ON OHIO. 

Speaking of the heavy losses sustained by the 
fire insurance companies last year, and particu- 
larly the fire waste in Ohio, a well-known in- 
surance man of Columbus said: 

If there is not something 
terrible waste and the adverse legislation which 
many States, and Ohlo among them, are enacting, 
the small companies will in a few years be forced 


done soon to offset this 


out of existence, either by reinsurance or failure, 
and the business will be left to the larger ones 


whose investments will tide them over until they 
are in a position to dictate terms by which they 
will be able to regain what they have lost. The 
small companies can only exist a limited number of 
years with an underwriting loss, because the 
money they have invested will not make up the 
loss and pay the salaries of the officers and office 
force, to say nothing of dividends to the stock 
holders, which, if not paid, causes dissatisfaction, 
while the giants can go on until the room is made 
clear for them, paying dividends and excess fire 
losses from the income on the capital and surplus 
invested. This could not last always, of course, 
but in the nature of things, it could be continued 
until many of the smal! ones had gone and thus 
make room for the others to come in and do as 
they please and be able to retrieve their losses. 
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This matter ot adverse legislation and a tend- 
ency to let incendiarism run rampant is forcing 
upon the policyholders and insurance buyers a 
condition which they cannot or do not try to fore- 
see. When the smaller companies have ceased to 
do business and the larger ones are forced to in- 
crease their lines, they will, of course, demand in- 
creased premiums and will be in position to get 
what they ask. The people, through their repre- 
sentatives, are forcing this condition upon them- 
selyes, and at the same time are condemning the 
insurance companies and the agents for trying to 
prevent its coming. 

The refusal of the people to indorse the fire 
marshal bill, the attempt to pass laws to prevent 
the agents from fixing and maintaining tariff rates, 
the bills introduced to levy additional taxes upon 
the premium income of the companies doing bust- 
ness in the State, such as the Long bill in the 
Senate, are all to be classed as adverse legisla- 
tion. All these have a tendency to bring about the 
very conditions I have been discussing. Yet it 
seems that the people .cannot see this. If the 
expense of the fire marshal bill is placed upon 
the companies by an additional tax of one-half of 
one per cent, they seem to think that it will 
have to be paid from the treasury of the com- 
panies, while, in fact, owing to the heavy losses 
and other conditions in the State of Ohio, it will 
be necessary for the companies to add just so much 
to the rates in the State and the _— will pay 
for the office just the same. They had just as 
well have it paid from the funds the companies 
are now paying into the department and have the 
rates left as they are. The saving, from the ex- 

erience of the Massachusetts department, would 
be something surprising to both the companies 
and the people. 

The only reason the Ohio companies have made 
money this year is that they kept out of the larger 
cities and have written very conservatively on all 
lines, Their losses have been small in any one lo- 
cality and they have been able to save themselves 
in this way. ad all the companies doing business 
in the State adopted such a policy, however, most 
of the large lines in the State would have had 
only about half as much insurance as is necessary 
to keep up their credit and make them safe. The 
only way for the people to do is to look somewhat 
to the interests of the companies and the rates 
will be made as reasonable as possible. 


++ + 


NOVEL WORKHOUSE FORM. 

A very unique form to attach to a policy 
on a workhouse in one of the large Ohio cities 
has come to notice. The articles enumerated 
seem to indicate that the denizens of this es- 
tablishment live amid luxurious surroundings, 
and have many of the dainties not given to 
their less fortunate fellows. Among the items 


mentioned are: 


On household goods, furniture, furnishings, tools, 
implements and utensils, useful and ornamental, 
screens and awnings, in and on buildings, sewing 
machines, pianos and musical instruments, wear- 
ing apparel, trunks and travel apparatus, plate 
and plated ware, clocks, watches and jewelry, 
printed books and music, bric-a-brac, casts, statu- 
ary, shells, mirrors, children’s toys, baby car- 
riages, engravings, paintings, photos and other 
pictures, and frames (not regen cost price), 
cameras, bicycles, guns, fishing tackle and other 
sporting apparatus, provisions, wines, liquors and 
other stores and supplies and fuel while contained 
in above described premises. 








OHIO AND W. VA. NOTES. 


J. W. Kight has discontinued his fire insur- 
ance agency at Parkersburg, W. Va., and will 
embark in other business at St. Mary, W. Va. 


Whittlesey & Hussey, a new insurance firm, 
have been elected members of the Toledo 
Board. The board is now composed of forty- 
two members. 


Runck, Heinsheimer & Co. of Cincinnati 
have taken a second agency of the Imperial, 
Charles A. Farnham, manager, to replace the 
Connecticut, which recently left their office. 


Nelson Reid of Columbus, special agent for 
Ohio of the German of Indiana, severs his con- 
nection with that company on April 15. He 
ha§ not yet announced his plans for the fu- 
ture. 


Thayer Wood and Robert Jacobs of 
Youngstown have decided to engage in the 
general insurance business. They will rep- 
resent a number of fire companies and the 
Provident Savings. 

Heeman, Kranz & Co. of Toledo get the 
German of Wheeling, W. Va., from the Peter 
J. Mettler agency. It is said that the Mettler 
circular letter, as published last week, is the 
cause of the change. 

John W. Crooks of Marietta, O., has been 
appointed examiner for the Ohio Insurance 
Department, succeeding O. W. Carpenter, 
who is now general agent for the Union Cen- 
tral Life at Cleveland. 

Sam Newberger, who recently sold his 
agency at Parkersburg, W. Va., to Frank C. 
Martin, has entered the clothing business with 
his sons, where no board rules and 15 per 
cent commission agreement prevents him from 
making a “legitimate” profit. 


| 
| 


| 
| 
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CONDITIONS AT AURORA, ILL. 

To say that Aurora, IIl., is not a prime fa- 
vorite with the average fire insurance special 
agent, is putting it rather mildly. It is not be- 
cause Aurora is not a thrifty, well built and 
prosperous city, for it is all this and more. In 
fact, from an insurance standpoint it is almost 
a model city of some 25,000 population, with 
a good water supply and fire department, and 
a very low loss ratio. 

But when the special agent strikes Aurora 
and undertakes to locate his company, this is 
what he finds himself confronted with. From 
35 to 40 firms and individuals, representing 
about 100 companies, among which about $50,- 
000 is to be divided. Eight of these agents 
get about 80 per cent of this sum, and the re- 
maining 20 per cent is scattered among the 
“Side Shows.” Of course, he makes a vigorous 
effort to locate his company with some one 
among the 80 per cent contingent, but he soon 
learns that there is no “room at the top” in 
Aurora. Being of an inquiring turn, he seeks 
for the reason for this state of affairs. He 
soon discovers that the principal manufactur- 
ing establishments, such as require a large 
number of companies to carry their lines, are 
written away from Aurora. The Aurora Cot- 
ton Mills, Rathborn-Sard Stove Works, Cor- 
set Factory, and Western Wheel Scraper 
Works are all equipped plants, and are either 
written in mutuals or factory association com- 
panies. A few smaller factories, with retail 
mercantile, dwelling and public building lines, 
comprise the local business. Hence, the lo- 
cal agents here who do the bulk of the busi- 
ness require but a limited number of compa- 
nies. 

The special agent now falls back on the 20 
per cent contingent and he finds them made 
up of young lawyers, clerks, merchants, bar- 
bers, coal dealers and a saloon-keeper, and 
other occupations too numerous to mention. 
He may pick out some one of these, however, 
and give him his supplies. He is more apt, 
however, to start some new untried man or 
woman (there are two lady agents here), and 
thus add one more to the list of “side shows.” 

This was the original home and birthplace 
of the Western Fire Insurance Company, re- 
cently consigned to the morgue by ‘“‘Deacon” 
Lowell. Aurora citizens had considerable 
stock in this company, and were proud of it 
as a local institution. But when it removed 
to Chicago, most of their stock changed hands 
and many policies were canceled. Some of 
the stock is still owned here yet, but the own- 
ers don’t care to talk much about it. Aurora 
will not be likely to organize another local 
fire insurance company for a long time. 

+ ++ 
GALESBURG FIRE DEPARTMENT. 

The following items are taken froin the re- 
port for 1899 of James O’Brien, chief of the 
Galesburg fire department, as read before the 
local board at its annual banquet March 16: 
Total number of alarms, 93; causes of fire, as 
follows, unknown, 19; sparks from chimneys, 
12; gasoline stove, 8; defective flues, 5; sparks 
from locomotive, 5; the rest from various 
causes. False alarms, 9. Nine square miles of 
territory are covered with only four pieces 
of apparatus. He advised the equipment of 
two more engine houses, and the addition of 
six regular men to the force of ten men now 
employed. Amount of property involved, 
$222,300; insurance carried, $121,200; total loss, 
$8,367. 

++ 


SEPARATION SITUATION AT ROCKFORD. 

A local agent of Rockford, Ill., thus writes 
of the separation situation there: 

The separation question cannot claim to have 
scored a huge success in Rockford up to the prés- 
ent time, as the only agency that has unionized 
is that of John H. Early, as exceptional pressure 
was brought to bear on him by his companies. The 
deal, however, was easily accomplished, as he had 
only two non-union companies, the Rochester Ger- 


++ 
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man and Concordia. However, it is a certainty 
that another large agency, in fact, the largest 
in the city, the Camlin office, will fall in line and 
join the union ranks before long. 

The situation in Rockford is a peculiar one, ow. 
ing to the fact that there are five home companies 
It makes competition for preferred business re. 
markably keen, especially as they are all non. 
board, and again, as all the clerks employed by 
them have a vest pocket agency, this accounts for 
a great deal of the preferred business that man. 
agers imagine go to the high commission com. 
a. Western managers probably forget that 
Rockford is the home of the old Rockford, Forest 
City, State of Illinois, Manufacturers and Mer. 
chants Mutual, and the Swedish Mutual, the last 
alone having over six hundred members who have 
4 dwellings and household furniture insured 
n it. 

The solicitors of the Retail Merchants }\ 

of Springfield have also canvassed the town to 
oughly and their prospectus was so rosy that they 
have induced numerous merchants to take out in- 
surance. 


Rockford is also the happy hunting ground f, 
Chicago brokers, the New England Tautuals oun 
the W —— gg ong Association, so, taking every. 

hing together, the local agent‘s lot in this 
is not to be envied. s, a 

Another phase of the separation question, that 
the union managers seem to have overlooked. is 
that in driving the non-union companies out of 
an agency and making them herd together, they 
simply cause the non-board agent so much’ more 
to be feared. For instance, when such companies 
as the Germania, Northwestern National, Roches. 
ter German, Concordia and others fet together 
in one agency they are fairly well able to take 
care of most of the lines that are offered here, — 

+ ++ 
SITUATION AT CARLINVILLE. 

As has been stated in the past, two agents 
at Carlinville have refused to acknowledge the 
rates made by the Illinois State Board. The 
prospects for these agents coming into line are 
better than they have been, and it is predicted 
that there will be a peaceable settlement. The 
local agents have been notified that the rates 
are mandatory, and they must be accepted or 
rates will be declared off. 


> ++ 


AFFAIRS AT TAMPICO. 

The committee from the Illinois State Board 
visited Tampico last week and succeeded in 
getting the agent who refused to come into 
line to join the local organization. A board 
was organized and all the agents are already 
members. It is thought there will be no fur- 
ther trouble in this town. 

+ ++ 
HOME’S ILLINOIS STATE AGENCY 

State Agent Henry Fowler, of the Home of 
New York, has established his office in room 
211 Home Insurance building. He will at once 
start to get Illinois in excellent shape. Special 
Agent Silkworth of northern Illinois has re- 
signed, and this will necessitate a reorganiza- 
tion of the special agency ranks of the com- 
pany in Illinois. Mr. Fowler is recognized as 
a strong organizer, and doubtless the Illinois 
field of the Home will begin to show up more 
favorably. Secretary H. H. Walker, of the 
farm department of the company, is still ill at 
St. Louis. 


++ ++ 


THE COLONIAL AND THE ILLINOIS DEPARTMENT. 

The revocation of the license of the Colonial 
of New York by Superintendent Van Cleave 
is causing quite a little interest. President 
Geo. A. Stanton, of the company, armed with 
books and documents, came to Chicago to 
join Special Agent Purdy Case and outline a 
course of proceedings. Mr. Stanton went to 
Springfield and had an audience with Superin- 
tendent Van Cleave. It is understood that Mr. 
Stanton received little satisfaction from the in- 
surance superintendent, as ke felt that a com- 
pany pursuing the methods of the Colonial in 
this State should not be shown much consid- 
eration. 


ILLINOIS NOTES. 


W. A. Gulich has purchased the agency of 
John S. Peterson at Decatur, IIl., consisting 
of the Home and Connecticut. 


John Shepherd, Illinois special agent of the 
Magdeburg, has his headquarters in R. A. 
Waller’s office, No. 164 La Salle street, Chi- 
cago. 


St. Clair, Mich., is one of the live little 
towns of the section and doesn’t require the 
presence of summer visitors to keep up ap- 
pearances. 








* Sv te 
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MICHIGAN UNDERWRITING. 


MICHIGAN STATE ASSOCIATION. 








Local Agents Will Put Forth Every Effort to 
Strengthen Their Organization Before 
the National Body Meets. 


The Michigan Association of Lecal Fire 
Insurance Agents was organized and consti- 
tution and by-laws adopted July 16, 1898. Not 
much has been heard of the organization of 
late, but if the impression is out among the 
agents of the State that the association is not 
enjoying a natural growth and moving along 
toward maturity, or the point where it will 
be able to accomplish the results which prop- 
erly come within the sphere of a body of local 
agents, such an impression is erroneous, as 
will no doubt be fully proven within a short 
period of time. 

There is an undercurrent of interest notice- 
able in certain sections of the State, which 
is gradually gaining force and may be ex- 
pected to carry the lagging elements to the 
surface in a triumphant culmination of the 
earnest efforts of those of the officers and 
members of the association who have 
given so generously of their time and labor 
for the good of the cause. To Secretary W. A. 
Eldridge especially is due a great deal of 
credit for the energy displayed in building 
up the membership, which at present numbers 
about one hundred and forty. 

It is the intention of the officials of the 
association to arrange for a meeting about 
the middle of May, at which time it is ex- 
pected that the membership will be largely 
increased. The object is to get the Michi- 
gan association in good shape before the an- 
nual meeting of the National Association, so 
that Michigan may come to the front with an 
organization befitting the position of the State 
as one of the most important and satisfactory 
insurance fields in the country. In order to 
accomplish this it only remains for agents 
throughout this State to lend their support 
and do a little missionary work in converting 
the unbelievers. If one agent in each of the 
smaller towns would take it upon himself 
to talk over the benefits to be derived from 
a strong local agents’ association, a great 
deal might be accomplished with compara- 
tively little effort. 

The developments of the past year have 
proven the National Association of Local 
Agents to be a strong power for good in the 
insurance world. The sentiment against such 
an organization that at first existed among 
many of the companies has practically dis- 
appeared, and, as a rule, company managers 
are fully in sympathy with the movement. In 
order to maintain and increase the influence 
of the National Association, it is essential for 
the various state associations to be sustained 
and developed by the active local agents of 
the respective States. 

The Ohio Association, in putting through 
the fire marshal bill and the agents’ license 
bill, will accomplish much for the good of 
the agents and companies operating in the 
State. 

Michigan is overrun with a multiplicity of 

disinterested side-line agents, who make the 
conducting of a legitimate agency an annoy- 
ance rather than a pleasant and profitable oc- 
cupation. In no other State, perhaps, is there 
greater need for an agents’ license law, with 
some kind of a fee attached. 
In the way of accomplishing beneficial leg- 
islation and preventing the passage of drastic 
measures inimical to insurance interests there 
is probably no power greater than organized 
effort on the part of insurance agents. As 
a tule, they are closely allied with their leg- 
islative representatives in a business and social 
way, and are men of high standing and strong 
influence in their communities. 

In view of these facts, it must be apparent 
to the large majority of the thinking men in 
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the business that it is their duty to themselves 
and their calling to give a reasonable amount 
of their attention to the upbuilding of the 
Michigan Association of Local Agents. 


SITUATION AT LANSING. 

At the meeting of Lansing local agents held 
last Thursday in Porter & Porter’s offices, 
nothing occurred of special importance. The 
situation was reviewed in a general way and 
all present expressed their willingness to do 
all they could to avoid the impending rate 
war. A committee of three was appointed to 
confer with the Inspection Bureau with a view 
to having the town rerated as soon as pos- 
sible, and on a more equitable basis than the 
rating now in use. The union specials, 
through whom the present rate war ultimatum 
was issued, are to meet and the committee ap- 
pointed Thursday night was delegated to meet 
them and try to come to some amicable un- 
derstanding. 

Another meeting was held Saturday even- 
ing in Dyer, Jenison, Barry’s office. which was 
well attended. There would be no use of 
some of the agents coming to an agreement 
and the others going on in the same old way, 
although some look at it that if the responsi- 
ble and larger agencies combined and agreed 
not to write lower than the advisory rates 
and totally ignored those resorting to under- 
stand methods, it would all work for the best 
and straighten itself out in a short time. 

The Bement line, over which there has been 
so much trouble, is believed to be a small 
matter if gone at in the right way. It is gen- 
erally known who writes the line, and no one 
seems to care. If a proposition were made 
to the Bement managers to improve their fire 
protection and lessen the hazard, which could 
easily be done in a number of ways, the rate 
which the line is written at now could prob- 
ably be found sufficient and acceptable to 
most companies, and be so rated in the new 
book. 

It is thought the Bement people would be 
willing to do this, and, if so arranged, all ex- 
press willingness to let the line go to whoever 
gets it and in the natural channels. It cer- 
tainly looks favorable for a patching up of 
the differences in Lansing and it is believed 
the local agents now realize the necessity of 
the “straight and narrow path,” and will fol- 
low it. 

++ 7 

TECUMSEH AGENTS COMPLAIN OF ADRIAN. 

The local agents of Tecumseh, Mich., are 
writing their companies making bitter com- 
plaints against three or four agents of Adrian 
writing over their heads on Tecumseh prop- 
erty. They have appealed to the companies 
to stop this practice, or they threaten to re- 
taliate and go after Adrian business. The Te- 
cumseh agents have been endeavoring to get 
a list of companies that are writing over their 
heads through Adrian and will attempt to 


take the grievance up with them direct. 
be al ++ 


FLINT, PONTIAC AND ADRIAN AFFAIRS. 

Flint, Mich., is a good insurance town. 
That is, there is a good volume of business 
written and a good class of agents writing it. 
The fire record of late has not been so good, 
but that seems to be due more to bad luck 
than bad risks or bad underwriting. The 
town is not so badly infected with innumer- 
able petty agents as many of its neighbors, 
which is of itself cause for rejoicing. While 
there has been some complaint about rates, 
and the local club is practically dead, on the 
whole, the situation is such as to commend 
the town to companies seeking representation. 

The neighboring town of Pontiac does not 
show up so well. It contributes to the sup- 
port of between twenty and twenty-five agents 
As is generally the case in towns of this size 
in Michigan, the business is principally writ- 
ten by a very few, and they have the horde 





of nibblers to contend with. Numerous ef- | 


forts have been made to organize a local club, 


but the great number of disinterested agents 
has prevented a satisfactory organization. A 
movement is now on foot to effect some kind 
of a social organization for the purpose of 
bringing the agents together occasionally and 
promoting good-fellowship. 

The same old story may be told of Adrian. 
There are two really first-class agencies, and 
one of them is successfully conducted by fem- 
inine skill, trained in the office of the former 
owner. The banking business there seems to 
be keeping pace with insurance. There are 
five banks in the town, and four of them are 
insurance offices also, writing whatever comes 
their way. Numerous lawyers represent com- 
panies, and some, store clerks add their names 
to the all-enticing profession. If it is the 
custom for those in the business to write 
property in which they are interested at the 
lowest rate at which they can get it carried, it 
is hard to see where the large number of com- 
panies with gide-linc agents may expect a 
profit. 

++ ‘ 
MICHIGAN FIRE APPOINTMENTS. 

The following are recent Michigan fire ap- 

pointments: 


®tna—Milton P. Anderson, Midland; Edgar E. 
Rogers, Pewamo. 

Agricultural—Thos. D. James, Cheboygan. 
American, Pa.—Wilford E. Souter, Shelby. 
Boston, Mass.—W. A. Palmer, Buchanan. 
Commercial Union, Eng.—George B. Shank, Men- 
on. 

Cincinnati Underwriters—Wm. Tait, Detroit. 

yreenwich—Frank M. Beney, Negaunee. 
Hartford—George E. Shank, Mendon. 
Indemnity Mutual Marine—Parker & Millen, De 
troit; J. S. Lapham & Co., Detroit; Carson, Craig 
& Co., Detroit; Caughey & Carran, Detroit; J. H. 
Donovan, Detroit. 

Imperial—Aldrich & Smith, St. Louis. 

North America—George E. Benner, Clair. 
Lancashire—W. Fred McBain, Grand Rapids. 
Law Union & Crown—H. B. Hoyt & Co., Port 
Huron; Wm. B. Baum & Bro., Saginaw. 
London—Jay J. Drake & Son, St. Joseph, 
Magdeburg, Ger.—Thos. J. West, Ypsilanti. 
Milwaukee—W. S. Martindale, Otsego. 

New York Fire—Warren & Warren, Bay City. 
Northern, Eng.—Oscar V. Linden, Bscanaba; 
Edward A. Heine, Mt. Clemens. 

State Fire, Eng.—H. B. Hoyt & Co., Port Huron. 
Thuringia—A. E. Maynard, Clare; F. H. Black 
man & Co., Detroit; W. F. Jenny, Mt. Clemens; 
Taft & Linabury, Pontiac; S. Pray, Wyandotte. 
Thuringia-American—Kelley & McDonald, Al 
j se F. H. Blackman & Co., Detroit; Reed & 
sgood, Grand Rapids; A. Vissher, Holland. 
Transatlantic—Jos. M. Rose, Owosso. 

Union, England—H. B. Hoyt & Co., Port Huron 
Victoria—H. B. Hoyt & Go., Port Huron. 


++ ++ 
TAXES AND INSURANCE VALUE. 

A rather unexpected development of the tax 
reform wave which is sweeping over Michigan 
has been brought to light among the fire in- 
surance men. At the Legislature last year a 
tax commission was created and has since 
been at work trying to revise the tax rolls so 
that property will be assessed at more nearly 
its cash value. Lately this movement has 
reached a head, and in Detroit and Grand 
Rapids the city assessors are mailing state- 
ments to be filled out by all citizens who are 
suspected of owning any personal property 
above the exemptions. 

It is here that the insurance men come in, 
The. people have in some way got the idea 
that the assessors are sizing up their property 
holdings by the amount at which they have 
them insured, and in Grand Rapids, at any 
rate, a number of the agents have been ap- 
proached by their people with a request to cut 
down their insurance to something that more 
nearly approximates the real cash value. Of 
course, the idea upon which the request is 
based is fundamentally wrong, but the insur- 
ance men are having troubles of their own 
making people believe it. 


Trust Movement in Sprinklers. 


It is understoéd that there are further com- 
bination movements on in automatic sprinkler 
circles. One is said to be in the nature of a 
trust, and is thought by some to be a continua- 
tion of the General Fire Extinguisher Com- 
pany’s operations in buying up or consolidating 
other plants. Another movement to organize 
a*large stock company apparently has no con- 
nection with the General Extinguisher, and its 
promoters, who are represented by New York 
parties, are known to have secured options on 
several plants and patents. 
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CLASSIFICATION OF LIFE POLICIES. 

The report of the Connecticut department 
as to classification and number of policies writ- 
ten by the life companies, is most interesting. 
The department requires each company to give 
the number of policies written on the whole 


life plan, which includes ordinary life and lim- 
ited payment, also those written on the endow- 
ment plan and all other policies. The third 
head includes term policies mostly. 

It will be seen from the classification as far 
as term business is concerned, that the A®tna, 
out of a total number of 100,271 policies, has 
10,019 in the term class. The American Union, 
out of a total of 7,368, has 5,169 term policies. 
The Hartford has 1,572 out of 3,072. The 
Fidelity Mutual of Philadelphia, out of 35,- 
226, has 22,138 term policies. The United 
States has 4,379 out of 18,260. The New York 
Life, out of 437,776, has 10,863. The Provident 
Savings, out of 32,689, has 27,017. 

The companies showing the smallest amount 
of term business are the Connecticut General, 
Connecticut Mutual, Berkshire, Germania, 
Manhattan, Metropolitan and Washington. 

In the endowment class the A£tna has 54, 
651 out of 100,271; the Equitable, 66,794 out ot 
347,607; the Germania, 30,245 out of 48.580; 
the Metropolitan, 38,395 out of 124,948; the 
Mutual, 74,830 out of 397,340; the New York, 
108,870 out of 437,776; the Northwestern, 54,- 
895 out of 211,926; the State Mutual, 18,063 
out of 27,364; the Penn, 20,812 out of 74,267; 
the Provident Life and Trust, 34,608 out of 
43,018; the State Mutual, 18,063 out of 27,364; 
the New England, 25,171 out of 42,850. 

The companies writing the smallest number 
of endowment policies are the Hartford Life, 
which has 73; the American Union, 196: Fidel- 
ity Mutual, 300; Provident Savings, 844, and 
United States, 1,947. 

The bulk of the business of the Connecticut 
Mutual is on the whole life plan, showing 60,- 
629 out of 67,649. The Travelers shows 25,- 
744 out of 39,311; the Berkshire, 16,506 out of 
19,587; the Home, 21,142 out of 26,262; the 
Manhattan, 23,595 out of 26,434; the Massa- 
chusetts Mutual, 44,911 out of 51,730; the Mu- 
tual Benefit, 78,621 out of 106,178; the Mutual, 
321,197 out of 397,340; the New York, 318,043 
out of 437,776; the Northwestern, 151,457 out 
of 211,926; the Prudential, 86,320 out of 103,- 
228: the Union Central, 66,717 out of 74,068; 
the Union Mutual, 19,722 out of 29,790; Wash- 
ington, 19,263 out of 28,534; the Equitable, 
276,009 out of 347,607. . 

Companies having a small percentage ot 
whole life business are: The American Union, 
Provident Life and Trust, Provident Savings 
and State Mutual. 

_ Saad 
TO PREVENT FORFEITURES. 

The following bill has been introduced in the 
Ohio House of Representatives by Mr. Gear 
of Wyandotte County: 

Section 1. That no policy or 
insurance hereafter issued to a_ citizen of this 
State by any company authorized to do business 
in this State shall be forfeited or void for non- 
payment of premium after two full annual pre- 
miums have been paid thereon in cash, or note, oF 
both; but npon default in a subsequent premium 
payment such policy shall become sabject to the 
conditions expressed in the four following sections, 
any stipulation or conditions of forfeiture con 
tained A the policy or elsewhere to the contrary 
notwithstanding; and any waiver Wy the assured 
of the provisions of this and the four following 
sections shall be void; but the rpvisions of this 
section and of said sections shall not prevent 
the performance of any ———- or condition of 
any policy issued before the passage of this act. 

Sec. 2. In case of default in the payment of 
a third or any se bsequent annual premlam of any 
such policy, then, without further negotiatwn or 
stipulation, such policy shall be binding upon the 
company for an amount of paid-up insurance which 
the then net value of the policy, less any indebted- 
ness of the assured to the company, and a sur- 
render charge as provided for in the following 
section, will purchase as a.net single premium for 
life or endowment assurance maturing or terminat- 
ing at the same time and in the same manner as 
provided in the original policy contract; that is to 
say, no condition of the policy contract other than 
for the payment of premiums shall be affected by 


the provisions of Sections 1 to 5 inclusive, nor shall 
be made in the terms of said contract on account of 


of life or endowment 











default in premium payment, after two full an- 
nual premiums have been paid, as provided in the 
preceding sections, except as herein set forth. 
The net value of the policy, including all dividend 
additions declared thereon at the date of said 
default, shall be ascertained according to the 
“combined experience’ or actuaries’ rate of mor- 
tality, with interest at 4 per cent per annum; and 
from such value shall be deducted any indebted- 
ness of the insured and a surrender charge, to be 
determined as provided in the following section. 

Sec. 3. Said surrender charge shall be deter- 
mined as follows Assuming the rate of mortality 
and interest mentioned in the preceding section, 
the present value of all normal, future, yearly 
costs of insurance which by its terms said policy 
is exposed to pay in case of its continuance, shall 
be calculated, and 8 per cent of this sum shall be 
the legal surrender charge. 

Sec. 4. When, after payment of two annual pre- 
miums as provided in Section 1, the insurable in- 
terest in the life of the insured has terminated, the 
net value of the policy, subject to the conditions 
named in Section 2, shall be surrender value, pay- 
able in cash; and upon termination of such in- 
surable interest the holder of a policy upon which 
by its terms no further premiums are payable, 
may, upon any anniversary thereof, claim and 
recover in cash, from the company a surrender 
value, computed as aforesaid. ‘ 

Section 5. T he insurable interest named in the 
preceding section shall be construed to have de. 
termined when the insured has no minor or de- 
pendent child; and his wife, if he has one and 
any living beneficiary or beneficiaries named in 
the policy shall join in the application for sur- 
render thereof. 

+ ~~ 
J. ©. CAMPBELL, BANK PRESIDENT. 

J. C. Campbell of Columbus,O.., state agent 
of the John Hancock Mutual Life for Ohio 
and West Virginia, and one of the most suc- 
cessful general agents in the country, has be- 
come president of the Bank of Commerce of 
Columbus, which has recently been reorganized 
by prominent Columbus capitalists. Although 
Mr. Campbell will give considerable attention 
to the banking business hereafter, it will not 
interfere with his insurance business, and he 
will continue to give the John Hancock’s in- 
terests the direct supervision and close ap- 
plication which have made the company so 
successful in this section of its field. Mr. 
Campbell, by the force of his genius for life 
insurance management and by hard work, has 
made his general agency, all things considered, 
probably the most successful one in the West. 
In Ohio, last year, for instance, he wrote 
$3,524,203 in new business and cdllected 
$407,403 in total premiums. This, for a com- 
pany the size of the John Hancock, is surpris- 
ing. Of,all the companies, excluding indus- 
trial, the John Hancock was beaten in new 
business last year in Ohio only by the New 
York Life, Mutual, Equitable, Northwestern 
and Provident Savings. Mr. Campbell has 
a great system of district agents, and through 
them every part of his field is thoroughly cov- 
ered, a high grade of business being thereby 
secured. Mr. Campbell is one of the promi- 
nent citizens of Columbus, and his achieve- 
ments are a good instance of the great possi- 
bilities of the life insurance business. Mr. 
Campbell still: keeps in close personal touch 
with his agents and makes frequent trips out 
“in the brush.” 

+ ++ 
TAXATION OF MICHIGAN POLICIES. 

In reply to Tax Commissiener Oakman's 
questions in regard to the taxation of non- 
forfcitable, endowment and paid up life insur- 
ance. policies,“ Attorney-General Oren finds 
that the question has never been passed upon 
by the Michigan courts and in but few in- 
stances in other States. Mr. Oren is of the 
opinion that under the several tax laws of 
Michigan no serious idea of taxing such poli- 
cies has been held and he can find no record 
of it ever having been done. 

Mr. Oren quotes the law as follows: 

‘By section 11 of the general tax law the 
Legislature has provided how the property of 
insurance companies shall be assessed, where 
organized under the laws of this State, and 
life insurance companies not deriving corpo- 
rate existence from our laws are required 10 
pay to the state treasurer a tax of 2 per cent 
upon all premiums collected in the State. 
There are, however, no provisions that ex- 
pressly provide that holders of life insurance 
policies: of any kind shall be taxed on them.” 

The question of taxing this particular kind 
of policies was decided adversely in Indiana 





by a divided court. Mr. Oren says that by 
applying the argument made in the dissenting 
opinion of this case to the laws of Michigan, 
it might reasonably be construed to mean that 
such policies could be taxed as personal prop 
erty, having, in most instances, a cash sur- 
render value that could be easily arrived at. 
In his opinion Mr. Oren says that the general 
custom which has heretofore prevailed of not 
listing these policies should be taken into con- 
sideration. 

At every session of the Legislature since 
1893 the general tax law has been reconsidered 
and amended and it must be presumed that 
the Legislature had knowledge of the fact that 
such policies were not being treated as being 
subject to taxation. The matter is one over 
which the Legislature has ainple jurisdiction, 
and in the absence of any decision of the su- 
preme court of this State Mr. Oren does not 
feel it the duty of the attorney general to give 
an opinion that would extend the force of 
our present law by implication so as to in- 
clude such policies as taxable property. 

- ot 
MADDEN BILL PASSES THE SENATE. 

The Ohio Senate has passed the Madden 
bill, which provides for the admission of a 
Philadelphia company, probably the United 
Security Life Insurance and Trust Company, 
without the usual deposit required of other 
companies. This will doubtless come under 
the supervision of the department, if it is ad- 
mitted, and it is said that Deputy Inspector 
of Building and Loan Associations Dwight 
Harrison is backing the bill. This is prob- 
ably for the purpose of securing a position 
with the company after its admission, since 
there is almost sure to be change in his office 
as well as in the insurance superintendent's 


position. The company mentioned has at- 
tempted to gain admission to the State several 
times by special legislation, but has always 


failed. If the bill can be pushed into the 
House some time this week, it may go through 
all right this time. 
~- ~~ 
EQUITABLE’S SUB-STANDARD FORM. 

The Equitable Life’s sub-standard policy is 
the same as the regular form, with the addition 
of the lien feature. The Equitable’s chief 
seller is the “Guaranteed Cash Value,” and 
the sub-standard policy is called the “Gradu- 
ated Guaranteed Cash Value Policy.” It is 
conceded that in a life insurance company all 
advantages of medical selection disappear in 
about eight years, therefore with the 
ginning of the ninth year the lien is removed 
and the policy is worth its face value in case 
of death. The lien on the policy the first 
year is about $680 on a thousand, and this, 
as stated, gradually diminishes, until it 1s 
nothing the ninth year. The fifth year the 
lien is about $400 on a thousand. The rates 
and policy form are the same as on the reg- 
ular policies. There does not appear to be 
much difference between the Equitable and 
New York Life’s sub-standard policies. 

++ + 
MICHIGAN MUTUAL AND TAXES. 

The Michigan Mutual Life of Detroit w ll 
begin suit in the Wayne Circuit Court, to de- 
termine if it will have to pay the tax assess 
ment levied against it by the Detroit assessors 
on upward of $400,000 of assets. The asses- 
sors interpretate the law to mean that all of 
the company’s assets, after the value of the 
real estate held by the company in Michigan 
has been deducted, shall be taxed, the real 
estate being taxed like other property. City 
Assessor Healy figures that jf such be the case 
the company should be assessed for about 
$400,000. The sworn statement made by the 
company to the assessors places its real es- 
tate holdings at nearly $425,000, and claims 
that this amount should be deducted from 1ts 
assessment, which would more than balance, 
and leave nothing against the company to be 
taxed excepting real estate holdings. The 
company’s statement included all real prop- 
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erty in other States, but the assessors refuse 
to recognize exemption on any outside of 
Michigan. The company holds that real es- 
tate should not be taxed twice by Michigan 
or any State, and Assessor Healy holds that 
the law contemplates holdings of property in 
other States should not reduce the personal 
assessment of insurance companies in Michi- 
gan. It is probable that State Tax Commis- 
sioner Oakman will sue for taxes as assessed 
and the Michigan Mutual will have to counter 


suit. 
+ al 


METROPOLITAN’S SUB-STANDARD CONTRACTS. 

The Metropolitan Life is now issuing its 
contract covering impaired lives. This policy 
is used both in the ordinary department and 
also in the intermediate department, which is- 
sues $500 contracts, usually written by the in- 
dustrial staff. The plan of the company is 
to place a lien on the policy, which brings 
the rate up to about the ordinary figure of 
a participating policy. They are written on 
the whole life, 10, 15 and 20 payment life 
and 10, 15 and 20 year endowment plans. 
The company will perhaps find these policigs 
very convenient, and it is regarded as being 
exceedingly strict in its selection on standard 
lives. For instance, it will not write liquor 
dealers of any class under its ordinary pol- 
icies. It declines even liquor dealers who 
perform only executive duties. 

++ ++ 
TOTAL DISABILITY FEATURE. 

The Mutual Reserve Fund has announced 
that on April 15 it will discontinue the total 
disability feature, which has been a character- 
istic of its policies for some years. Under 
this provision the association paid one-half 
the face of the policy on surrender thereof in 
case of permanent total disability. 

+ ++ 
PIQUA RECEIVER OUSTED. 

It now seems that the reinsurance deal of 
the Piqua Mutual Aid and Accident with the 
hybrid Potomac Life may go through. There 
is no hope of rehabilitating the Piqua, and 
there is said to be some chance that the Poto- 
mac will pay the accumulated claims from the 
assets turned over to it. The Potomac claims 
that it has already transferred over three thou- 
sand members by its postal card system. J. 
H. Leiding of Cincinnati, receiver for the 
Piqua, appointed by the court two weeks 
ago, was ousted Monday by the Potomac pay- 
ing the claim under which the suit for receiy- 
ership was brought. The court decided that 
the payment of the claim ousted the receiver, 
though it did not prevent any other claimant 
from bringing suit for receiver on the same 
grounds. Superintendent Matthews says that 


in case the Potomac pays all the Piqua’s old ° 


claims he will approve the reinsurance. 


It seems to be the general impression that 
the Middleton bill preventing child insurance, 
which has been favorably recommended by 
the Senate Committee of the Ohio Legisla- 
ture, will be defeated in the Senate. 


Hugh A. Holmes of Detroit, a well-known 
Michigan life insurance man, and formely su- 
perintendent of agencies of the Michigan 
Mutual Life, has re-entered the business, and 
1S NOW superintendent of agencies of the In- 
ter-State Life of Indianapolis. 


R. D. Burns, who has been engaged in the 
clothing business at Newcastle, Pa., and Will- 
tam L. Ross, late of the reportorial staff of the 
Baltimore Sun, have gone with the Youngs- 
town, O., general agency of the Union Cen- 
tral. Mr. Burns will make Salem his head- 


ewes. Mr. Ross will work in Youngs- 
own. 


The insurance department has taken a cue 
from the items in the insurance papers and 
will look into the board work, which is said 
+ be in Progress in Ohio by the Mutua! 

eserve Fund Life Association. It seems 
that there had been no intimation that the 
cempany has been doing this class of business 


in the State, and had t i i i 
late, aken no acti - 
gard to it. eerie 
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GOSSIP ON LIFE INSURANCE. 


It would seem that there is a field for the 
new life insurance company started at Rich- 
mond, Va., called the South Atlantic. It 
starts out with a liberal capital and surplus, 
is based on scientific principles, has promi- 
nent and reliable people at its head, and ad- 
vertises itself a “Southern company for South- 
ern people.” It is not started by promoters 
who had nothing else to do, but its agency 
manager, Mr. Robert L. Foreman, is known 
as one of the foremost life insurance men of 
the South and an experienced superintendent 
of agencies. He was formerly superintendent 
of R. F. Sheddon’s admirably conducted gen- 
eral agency of the Mutual Life of New York 
in Georgia. The South would probably not 
show the disastrous record it does on “home 
institutions” had they been conducted by the 
quality of talent that appears to be behind the 
South Atlantic. The South is developing 
rapidly, and above all, needs capital—not 
eastern capital or English capital—but home 
capital, and home enterprise, to help along 
its development. A few good life insurance 
companies, the greatest accumulators of 
money in the financial field, would probably 
be a greater factor in helping the South de- 
velop itself than any other. 





A most interesting case was brought to the 
attention of the writer the other day. 

It is well known that, particularly in the 
older companies, there are hundreds, and 
even thousands, of policyholders, who do 
not know they are such, as well as many 
policies which have become claims but have 
not been paid because either 
unaware of the death of the 
beneficiary is unaware of the existence of the 
policy. The companies try to pay all that is 
justly owing, but it is frequently impossible 
because no trace can be found of the assured 
or claimant. The Mutual Benefit has a par- 
ticularly large number of cases under its old 
non-forfeitable policies which it stopped us- 
ing years ago. Its present plan is to auto- 
matically extend policies for their face value 
until the reserve is earned, instead of ad- 
justing the reserve to pay for paid-up insur- 
ance in a smaller amount. This change was 
probably made because of the annoyance of 
carrying a paid-up credit, frequently for many 
years after the owner had been lost sight of 
forever. 

In 1871 a former banker of Cincinnati, now 
dead, took a $1,000 ten-payment life in the 
Mutual Benefit, and paid seven annual 
premiums, after which the policy was allowed 
to lapse. The banker never made any claim 
for cash or insurance value, but simply dis- 
continued paying the premiums without any 
further notice. In checking over the card 
index records of the Ohio general agency a 
month or so ago one of the office men came 
across this card, and Mr. Drewry started an 
investigation. The city directory did not 
contain the man’s name, but the address of 
his widow was given. Her son was asked to 
call at the office and advised that $700, or 
seven-tenths of the face of the policy, was 
due in paid-up insurance and about $150 in 
accumulated cash dividends. The man had 
died about four years ago. The woman did 
not even know that the policy had been taken 
out, and as she was found to be in destitute 
circumstances, the $850 was simply a god- 
send to her. The Mutual Benefit has about 
150 policies in Cincinnati alone, on the old 
non-forfeiture plan, on all of which there is 
more or less reserve due, but no trace of the 
owners can be found. Under the new pol- 
icies, of course, the reserve is worked out by 
the automatic extension feature. 


the company is 
claimant or the 





The speculation as to the Hartford Life’s 
recent declaration of a 100 per cent dividend 
to stockholders, out of the surplus of the com- 
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and not indicate the 
most unswerving faith in the new manage 
ment of that company. A Hartford paper, a 
few days before the declaration of the divi- 
dend, called attention to the fluctuation in the 
company’s stock, and suggested that it was 
about “to cut a melon.” The company is 
very particular in having the statement go 
forth that the dividends are entirely from the 
“stockholders’ surplus,” and, pray, what is 
the stockholders’ surplus of a life insurance 
company? The Hartford Life has stopped 
writing new business on the “Safety Fund” 
plan, and is doing all its business in its “stock 
department.” In this department it issues par- 
ticipating policies, under which dividends ac- 
cumulate as surplus. Is this surplus stock- 
holders’ surplus? The Hartford declares a 100 
per cent dividend on $250,000 capital stock, 
and then raises its capital stock to $500,000, 
giving the old stockholders a chance to pay 
the dividend money to themselves for the new 
stock, 

The reasons assigned by the management 
for increasing the capital stock are, not that 
the stockholders wanted an excuse for de- 
claring a 100 per cent dividend, but that the 
business has increased enough to warrant it, 
and the proposition is also put forth that a 
large capital would make it harder for outside 
parties to get control “with the view of di- 
viding up the surplus.” The company issued 
six millions of new business, most of which 
was probably written on the old-line plan 
by transfer from the “Safety Fund” depart- 
ment, as the business in force of the “Safety 
Fund” department decreased from $86,000,000 
to $74,000,000, or about $12,000,000. If the 
new management of the Hartford Life had 
desired to make a favorable impression on 
the insurance world and its policyholders, it 
would have waited until it had really accom- 
plished something besides disturbing its old 
safety-fund business for the sake of its stock 
department, “from which dividends to stock- 
holders are paid.” It should remember that 
it has not been in control long enough itself 
to relieve it of the possibility of suspicion 
that the low capital stock tempted it to “seek 
control of companies of this kind for pur- 
pose of dividing up the surplus.” If it has 
not done that very thing itself on the face 
of the returns, it would be interesting to know 
what its recent action can be called. 


pany, continues, does 


LIFE NOTES. 


The Sun Life of Louisville will probably 
enter Ohio for industrial business. 


William Adams has taken the agency of the 
Connecticut Mutual Life at Portsmouth, O. 


The interest earnings and profits thereon 
of the Royal Ufiion Mutual Life last year 
averaged 6% per cent. 


E. R. Oder, formerly with the Equitable 
at Lexington, Ky., is now with the Mutual 
Life of New York in Kentucky. 


William W. Morris, late secretary of the 
Mutual Life of Kentucky, has taken an agency 
for the Penn Mutual Life at Louisville. 


H. H. Ward, general agent of the State 
Mutual Life at Cleveland, gave a dinner to 
his twenty-five agents at the Stillman April 


> 


K. E. Pew has become superintendent of 
agents of the Provident Savings in the north- 
ern Ohio district, with headquarters at Cleve- 
land. 

The Equitable has appointed a new manager 
to take charge of the former agency of Dr. 
S. M. Pearman of Chicago and his name will 
soon be announced. 

The Cincinnati Life Association left thirty- 
four death claims unpaid by its demise, ag- 
gregating $40,000, to pay which there is about 
$9,000 in the treasury, 

"W. C. Fair of Cleveland has resigned as 
manager of the Security Mutual Life and 
gone with Manager Carpenter of the Union 
Central. Mr. Fair has been succeeded by A. 


S. McClintock. 
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THE WESTERN 





_ AMONG CASUALTY MEN. 


CINCINNATI ACCIDENT BOARD EFFECTIVE. 
The Cincinnati Board of Personal Accident 
Underwriters held a meeting Saturday and 
perfected plans for operation. Probably all 
companies will join, except the Preferred, 
which, it is expected, will be a rather for- 
midable competitor under its new arrange- 
ments for the Cincinnati territory. It is said 
that the Preferred is making every man an 
agent who writes ten policies a year and pay- 
ing him 33 1-3 per cent commission. The 
other companies are up in arms against this, 
and it is said will boycott the Preferred. The 
plan is, if the Preferred refuses to enter the 
board, to have the members make a systematic 
canvass for Preferred expirations, and each 
member is bound to turn in all he gets to the 
secretary, who will then bulletin them and 
start a raid. In this way it is expected to 
make it warm for the Preferred. Members 
say they will also rebate direct to the as- 
sured in competition with the Preferred. The 
board is now effective and the rules provide 
that each company shall be limited to five 
regular agencies. No company is allowed to 


pay more than 20 per cent brokerage. 
ae s+ 





THE COMMERCIAL MUTUAL ACCIDENT. 

For several months it has been announced, 
from time to time, that the Commercial Mu- 
tual Accident of Philadelphia was going on 
a'stock basis with $100,000 capital and $50,000 
surplus. Such seems to be the motive and 
object of the management, but it has now 
delayed the commencement of these operations 
on this plan until July 1. According to some 
authorities, the delay has been largely due 
to the management desiring to have the stock 
subscriptions taken in simall amounts by its 
friends, so that it would be in a situation io 
control the company and the best positions it 
has to offer. It is stated that one capitalist 
offered to put up 51 per cent of the stock, but 
it was not accepted, on the ground that he 
would then be in a position to control the 
company. 

Secretary Stoneham, according to report, is 
foremost in securing stock subscriptions, and 
naturally wants them to be of such a nature 
that he can be continued in office. The Com- 
mercial Mutual is about the last one of the 
standard mutual accident associations doing 
a general business operating in the West. 

++ ++ 
OHIO CASUALTY APPOINTMENTS. 

The following are Ohio casualty appoint- 
ments: 

Fidelity and Casualty—J. B. Monnett, Galion; 
W. M. Lupton, Martin’s Ferry; Wall & Brown, 
Gallipolis; Ww Lindsay, Cambridge; S © 
Gansel & Co., Cincinnati; Simon Sturm, Cincin- 
nati; L. E. Burgner, Oberlin; H. J. Favorite, 
Tippecanoe City; BE. M. Waller, Ravenna; J. W. 
Williams, Shelby; | Daniel Crossin, Jackson. 

Great ‘astern Casualty—W. C. Myers & ie 
Wooster; F. B. Winnie & Son, ang og F. 
Goodrich, Troy; Allan & Sank, Piqua; L. M. ‘warrie 
Springfield; J.’ L. Hampton, Columbus; M. F’ 
Connell, Cleveland; F. G. Anton, Lebanon. 

Metropolitan Accident—J. F. Yarick, Elyria. 

Northwestern Benevolent—J. P. Moler, Tiffin. 

++ ++ 
PERSONAL ACCIDENT AGENTS. 

The experience of most of the personal acci- 
dent companies that employ general insurance 
agents to represent them has not been very 
favorable. Their best work has been gotten 
from solicitors who devote all their attention 
to personal accident lines. An agent who rep- 
resents fire, life, casualty and miscellaneous 
insurance has his attention turned to these 
several different classes and hence is not able 
to concentrate himself on any one. The com- 
panies have gotten the best results from men 
who continually work one line and devote all 
their time to it. It is stated that a general 
insurance agent rather gets the idea that the 
business will come to him, and hence there is 
no need of him soliciting it. Another argu- 
ment is that a man, in talking several different 
varieties of insurance, becomes more or less 


bewildered. Some of the companies have in- 
terested large fire insurance agencies in some 
of the cities to take up accident insurance, but 
the plan most generally followed is for the fire 
insurance agency to put a manager in charge 
of the accident department and allow himself 
to devote most of his attention to it. Fire in- 
surance agents usually make that branch their 
specialty and only write other lines of insur- 
ance that come to them in the usual course of 
business. It is undoubtedly disadvantageous 
for a man to have too many irons in the fire. 
++ ad 
MICHIGAN CASUALTY APPOINTMENTS. 

The following are recent Michigan casualty 

appointments : 


Fidelity & Casualty—M. M. Townsend, Adrian; 
George French, West Branch. 

Great Eastern—O. A. Cunningham, Cadillac. 

Maryland Casualty—James A. Jones, Detroit. 
a States Casualty—A. B. Jackson, Grand 


Ra 

hey ds Plate Glass Ins. Co., N. ¥.—F. M. Acker- 
man, Lansing. 

New Jersey Plate Glass Ins. Co., N. J.—Burtis 


BP. Woolfitt, Flint. 

New York Plate Glass Ins. Co., N. ¥.—Henry B. 
Hoyt & Co., Port Huron. 

Great Eastern Casualty—Ralph S8. 
Traverse City. 

National Indemnity—Woessner, Jennings & Hag- 
gerson, Menominee. 

+ 


PREFERRED’S NEW CHICAGO OFFICE. 

The Preferred Accident has opened a new 
office in the New York Life building, Chicago, 
to be in charge of W. C. Powell, formerly of 
the Pittsburg office. As his initials are the 
same as “Preferred” W. C. Potter, the super- 
intendent of agents, he should be a hustler. 
The office in the Rookery, at Chicago, with 
W. J. Aiken as manager, will not be disturbed 
by the new arrangement. Mr. Aiken has a very 
extensive business and it takes all his time 
to devote to it. The company is desirous of 
extending its lines, and opens this as a coun- 
terpart of its metropolitan departments in the 
other cities. It will have a staff of solicitors 
as well as making a drive for brokerage busi- 
ness. Superintendent Potter is now in the city 
establishing the office. 

Mr. Powell is an experienced nibs man, 
and will boom the company from the start. 


oa aad 


Hastings, 


++ 


al 
PREFERRED’S NEW FIELD SYSTEM. 

The Preferred Accident is inaugurating a 
system in handling its agents and business 
which is sure to be very productive in results. 
The plan bears a similarity to the New York 
Life’s agency system of handling the agents 
in each district through a salaried company 
manager or agency director, all agents’ con- 
tracts being direct with the company. Any- 
one who furnishes at least ten policies a year 
can be considered an agent, and is eligible to 
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an agency contract. Many former brokers are 
thus changed into regular agents. Thus far 
three important districts have been reorganized 
on this basis, viz., New York, Boston and Cin- 
cinnati. The Preferred is doing a large busi- 
ness in Massachusetts, to enter which State it 
last year increased its capital $200,000, and js 
under the management of H. S. Wagoner, for- 
merly manager at Cleveland. It is understood 
the salaried manager system may be extended 
to most of the large cities throughout the coun- 
try. 


+ aad 


OCEAN ACCIDENT APPOINTMENTS. 


The Ocean Accident has not yet appointed 
its general agent for southern Ohio at Cin- 
cinnati. Executive Superintendent Reid has 
appointed as general agents for Kentucky the 
well-known Louisville firm Jefferson & 
Noyes. There is considerable speculation zs 
to who will get the Cincinnati general agency. 


of 


aa 


PREFERRED’S ‘‘PROGRESSIVE"’ POLICY. 


++ 


The Preferred Accident is just placing in the 
hands of its agents a new contract, known as 
the “Progressive” policy, it being a $10,000 
combination for $25, or $5,000 for $12.50. Its 
features, as given by the company, are: 

Double benefits for injuries received while in or 
on passenger conveyances, including elevators. 

Double benefits for injuries caused by the burn- 
ing of any building. 

Five per cent a year increase to death benefits. 
Covers fatal accidents arising from freezing, sun- 
stroke, septicemia, hydrophobia and asphyxia- 

tion. 

Pays weekly indemnity up to the principal sum, 
or equivalent to 200 weeks. 

Pays indemnity for partial as well as total dis- 
ablement. 

Does not pro rate weekly indemnity when other 
insurance is carried or on the money value of the 
insured’s time. 

Covers assaults of burglars and highwaymen. 

++ ++ 
NATIONAL SURETY CHANGE. 

R. E. Watson, Cincinnati general agent of 
the National Surety Company, has resigned 
and will hereafter give all his attenticn to the 
Maryland Casualty, of which Brown & Watson 
are state agents for Ohio and West Virginia. 
The National has made a deal with the Guar- 
antee Title and Trust Company, of which Guy 
Mallon is manager, to take the Cincinnati gen- 
eral agency and operate it in connection with its 
abstract business. 





W. C, Potter, superintendent of agencies of 
the Preferred Accident, is on a western trip. 


The Metropolitan Accident Company of Chi- 
cago, ‘mentioned last week as applying for a 
license in Ohio, was licensed by the Ohio De- 
partment April 5. J. F. Yarick of Elyria is 
the first agent appointed in Ohio. 





Th one else, refuse it and sre will 
pecial Age 

is the Ss. — ~y~—- 

to any 40 wheel on the m 

if you do not oe as er 

MANUFAOTU 





MONTROSE BICYCLE se\T FREE 


oar eaves WITHOUT A CENT IN ADVANCE. 


RDER, state whether you wish lady’s or man’s 
ear wanted and WE WILL SHIP 

allowing you to uncrate and ex- 
lf it is not all and more than we 
ou can get for any where near the 
pay all express charges 


or, -50 


O. D. on approva! 











NTROSE’’ 





ans take this phos So ot uic att Foot es 
sie offer of a sample vet qu at this low price i 


DER nA IGE T in each town to represent us 


e money fast. 
on 22, 24 or 26 inch; ladies, 22inch. Best 
2h Iby seamless tubing with forged connec- 
expander device to fasten seat post and 





oyal Arch crown; the celebrated Mavis hubs and hanger— 
the easiest ——s — Record “A” tires, the best and one of the 
most expensive tires on the market. e genuine @4 Mesinge ieni 

idle; pedals, tools and accessories the 7 Myaijente 
f black, maroon or coach 











best obtainable. Enameled in 
green. highly finished and ornamented; special 
bright parts. We thoroughly test ev ery piece 
Our binding year’s guar- 


We do not manufacture the cheap depart- 
ment store kind of wheels, such as many new 
d sell as high grade. We can furnish them, 









Pp ; or 29.75 to 812.50 complete. We do not guarantee nor recom- 

— them. BEFORE. ORDERING a bicycle of any one else, no matter wee or how 
ou how much we can save you on the re machi 
a wheel we can assist you to EARN A BICY 
tributing catalogues for usa few days. 
We have several hundred SECON PS HAND WHEELS taken in ws which we 
0 each; also some shopworn samples and ’99 
We refer to an 
tod This -4ie a riceand hi 

ay. ow price and these apecial terms of shipment without deposit will 

be withdrawn very soon. [2 Give name of this ‘ be 







rc LE by dis- 
We need one person 





models very cheap. Send for Bargain List. 
bank or business house in Chicago, or any express or 
irect from the largest banks in Chicago if you wish it. 


L. MEAD GYGLE COMPANY. Chicago, m. 























WANTED. — The Etna Life Insurance 
Company still has some good unoccupied 
territory in Ohio for which it desires first- 
class district agents, to whom it will give 
desirable contracts. The complete set of 
new policies issued January 1, 1900, to- 
gether with the low premium rates of 
“The 42tna,’’ are very attractive and are 
good sellers. Address COLLIN FORD, Man- 
ager, Cincinnati, Ohio. 
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SEPA RATION 
Agents embarrassed on 
account of 


IMPERFECT OFFICESYSTEMS 


Should correspond with the Insurance 
Department 


THE GLOBE-WERNICKE CO., CINC:NNATI, OHIO, 





J. N. VANCE, Pres. 
Jas. P. ADAMs, Secy. 


C. W. FrRaNzuHEIM, Vice Pres 
C. H. MERKEL, Ass’t Secy. 


Cash Capital, $100,000.00 
Over $1,750,000.00 Paid in Fire Losses, 


Franklin Fire Insurance Co. 


OF WHEELING. 


Organized 1862. 





Health Insurance Exclusively. 


Gustav W. Liirman, Prest. Samuel R. Barr, Vice-Prest 
J. Bannister Hall, Sec’y-Treas. 


National Indemnity & Insurance 
Company of Baltimore City. 


CAPITAL $100,000.00. | SURPLUS, $38,000.00. 
RELIABLE AGENTS WANTED. 











THE WESTERN UNDERWRITER. 





Cc. E.McBripr, Pres. . ROBINSON, Sec’y. 


The National Masonic Provident Ass'n, 


MANSFIELD, OHIO. 
Incorporated 1890. 
WEEKLY INDEMNITY: 


$3.00 to $30.00 for Sickness. $4.00 to $60.00 for Accident. 
Provision for Age. 
Is the only Company that has ever made a continuous 
success of the sick-benefit business. 


SOLICITORS WHO ARE MASONS WANTED. 





SUMMERHAYS & PATTEN, 


Fire Insurance Brokers, - 84 ADAMS ST., CHICAGO. 


Insurance placed on mercantile and manufacturing risks 
in any location. 





SHIPMAN & WAYNE, 


Fire INSURANCE, 
210 La Salle Street, - CHICAGO. 
Gurylen Snepeenen phases in strong Companies 


rrespondence Solicitec 








Best equipment and fastest line between 
St. Louis, Louisville, and Cincinnati. 
Through Pullman car service to New York, 
| Baltimore, Philadelphia, and Washington. 
Pullman Buffet Parlor Cars between Cincin- 
nati and Columbus, 
O. P. McCARTY, G. P. A., Crncrnnaty, O. 
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BiG FOUR ROUTE 


Magnificent Vestibuled Trains with 
unequaled DINING CAR SERVICE to 


CHICAGO, 


Lake Front Entrance. 


ST. LOUIS, 


Via Merchants Bridge (No Tunnel.) 
BOSTON, 


Only Through Sleeping Car Line. 


NEW YORK, 
Only Depot in the City. 
Fast Schedules, Fine Equipment, 
Smooth Tracks. 


WARREN J. LYNCH, W. P. DEPPE, 
Genl. Pass. & Tkt. Agt. A. G. P. & T. Agt. 
J. B. REBVES, Geni. Southern Agent, 
CINCINNATI, OHIO. 
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| Special facilities for placing 
} and American Companies. 
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LOCAL AGENTS. 








J. H. LEIDING, 
FIRE INSURANCE, 
MASONIC TEMPLE, CINCINNATI, O. 


Representing Royal Exchange Assurance Insurance Co. 
State of Illinois, Phoenix Ins. Co of Hartford, Millers’ 
& Manufacturers’ of Minneapolis 


O.M. STAFFORD, GOSS & CO., 
THE LARGEST AGENCY IN CLEVELAND, 
BROADWAY AND WILLSON AVENUES. 


. { Woodland and Willson Aves. 
-anch Offices 
Branch Offices: | nowntown Office Century Building. 


FACILITIES FOR LARGE LINES. 


JOHN K. DUKE & SON, 
FIRE, LIFE ANO ACCIDENT INSURANCE AGENTS. 


Leading Agents at Portsmouth, Ohio. 








Buy and Sell Real Estate. 
NO. 51 WEST SECOND ST., PORTSMOUTH, OHIO. 
FREDO FF. THOMAS 4 COC., 


GENERAL INSURANCE, 
Standard Building, No.53 Euclid Avewue, Cleveland, Ohio. 





large lines in best English 
Correspondence Solicited. 








INSURANCE LAWYERS. 


White, Johnson, McCaslin & Cannon, 


Counsellors at Law, 
1416 to 1421 Williamson Bldg., 








Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 





H. J. BooTH. T. J. KEATING, Geo. S. PeTrers 


Booth, Keating & Peters, 
Special Attention given | Rooms 7, 8, 9 Board of Trade. 
to Insurance Law. | Telephone 784. 
COLUMBUS, OHIO. 





Howvard & Handlian, 
ATTORNEYS AT LAW. 
Scitthod Special Attention to Law of Insurance...... 
Wheeling, W. Va. 





T.B. Paxton J.W. Warrington T. B. Paxton,Jr. G. H.Warrington 


PAXTON & WARRINGTON, 
Atrorneys & Counsettons at Law, 


Special Attention to Me 


Unireo Banx Bunoina, 
Insurance Law. f 


CINCINNATI, © 


NEW YORK UNDERWRITERS AGENCY 


ESTABLISHED 1864. 
Local Agents in all Prominent Localities In the 
United States. 
Office: 100 William Street, New York. 


A. & J. H STODDART, General Agents. 








CINCINNATI, 


Lowest. Death Rate. 











The (nion Central Life Insurance Co. 


OHIO. 


ERR SE $21,048,198.30 


No Fluctuating Securities — Largest Rate of Interest — 
— Endowments at Life Rates 
and Twenty Payment Guaranty Policies Specialties. 


Large and Increasing Dividends to Policyholders. 
Desirable Contract and Good Territory open for Live Agents. 


JOHN M. PATTISON, President. 


The Largest 
mee A in the 
World writing 


2,836,252.59 


Liabilities. 
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C. E. Grrpert, Ass’t Sec’y. 


Insurance Company 
of Hartford, Conn. 


GIVES RESULTS IN 


LIFE, TERM and ENDOWMENT INSURANCE 


WHICH ARE UNEQUALED. 


LIFE, ACCIDENT AND HEALTH INSURANCE 


Assets, January 1, 1900 


. $52,850,299.90 
£7,408,084.04 


. $5,442,215.86 


MORGAN G. BULUELEY, President. 


5 Ee 


ENGLISH, Secretary. 


COLLIN FORD, Manager Southern Ohio Agency, Cincinnati, O. 
F.C, CHAPMAN, Manager Northern Ohio Agency, Cleveland, O. 


THE WESTERN 





UNDERWRITER. 





GERMAN 
Fire Insurance Company, 


OF WHEELING, W. VA. 


ORGANIZED IN 1867. 


WM. F. STIFEL, President. 


F. RIESTER, Secretary. 


S. W. RICE, Special Agent. 


ANTON REYMANN, Vice-Pres’t. 





The Largest Fire Insurance Company in Germany. 


MAGDEBURG... 





oe—— FIRE INSURANCE CO. | 


Nf = 
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OF MAGDEBURG, GERTIIANY. 
ESTABLISHED 1844. 


United States Branch. Magdeburg Building, 71 William St., N. Y. 





PAUL E. RASOR, manacer AD. DOHMEYER, Ass’t Manacer 


HENRY FOWLER, General Agent for Western States, 
171 La Salle Street, Chicago, Ill. 


- THE 


Metropolitan Life Insurance Go, 


Incorporated by the State of New York.) 


“The Leading Industrial Insurance Company in America.” 





Is represented in all the Principal Cities of the United States 
and in Canada. 


The Payment of over Two Hundred and Fifty Death Claims Daily 
TELLS OF THE GOOD IT DOES. 


INSURANCE IN FORCE OF OVER $700,000,000 


Attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT, 
AGENTS WANTED. 


Any honest, capable and industrious man, who is willing to begin at the bottom 
and acquire a complete knowledge of the details of the business by diligent study and 
practical experience, can, by demonstrating his capacity, establish his claim to the 
highe-t position in the field. It is within his certain reach. The opportunit ies for 
merited advancement are unlimited, All needed explanations will be furnished unon 
application to the Company’s Superintendents in any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, New York City. 





OFFICERS. 


J. J. THompson, Cashier and Ass'’t Sec’y 
JAMES S. ROBERTS, Ass’t Secreiar y 


JoHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. 
GEORGE H. GASTON, 2d Vice-Pres’t. 
GEORGE B. WOODWARD, Secretary. 


JAME S M. CRAIG 
Hon. STEWART : 


Actua’ 
Ww OODFORD Counsel, 











THOMAS H. WILLARD, Medical Director. A. H. KNIGHT, Ass’t Medical Director 


Accident 
and Health 
Policies. 


BEST COMMISSIONS. 









G,— 


OF NEW YORK. 


LARGE BENEFITS. LOW RATES. 


Ass 2ts, . - $777,385.45. Surplus, ~- = $365,124.30. 


KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 














—-—= THIRTY-FOUR YEARS OLD.q=> Annual Statement, December 31, 1599. 

ASSETS..................... 487,739.81 

Millers & Manufacturers tonpany _ 

LIABILITIES 

! [ S Company EINE wat cenceesece deems $100,000.00 
Reinsurance Reserve . 85,598.72 
Minneapolis, Minnesota. Other Liabilities 30,059.71 
C. B. SHOVE, President. F. S. DANFORTH, Secretary. J. J. HUSS, Ass’t Secretary. Surplus over all Liabilities ~ $272,081.38 
° + Losses Paid Since Organization $1,305,895.37 
F.K. HOGUE, Toledo, Ohio, - - General Agent for Ohio. Dividends Paid Since Organization 168,155.94 
1876. x — THE . W. WAGNER, Pres. . M.Cook, Sec’y. 
=the STRONGER AND BETTER THAN EVER, 1209 yee - 1900 J : y 

-————— TWENTY-FIVE YEARS OLD. 


TheONlIO MUTUAL 


FIRE INSURANCE CO. 
OF SALEM, O. 





An Agency Company Confined to Ohio. 


“MAXIMUM SECURITY—MINIMUM COST.” 


| 

} 

| W.R. ROSS, President. 
J. R. VERNON, Secretary. 


Western Mutual 


FIRE INSURANCE CO. 
OF URBANA, O. 


WRITES OHIO BUSINESS ONLY. 


Fifty-Four Years Continuous and Successful Operation. 


E. T. OPOKANE, Ass’t Secretarv. 





THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 
OF MANSFIELD, OHIO. 


Premium Notes, $388,760. 

Net Cash Surplus $23,435. 

C. A. ROSS, Secretary. ’ . , 
Transacts an Agency Business in Ohio. 





CHARTERED 1851, 


Richland 


Mutual Insurance Company, | 
MANSFIFLD, OHIO, 


| Incorporated April 17, 1876. 
Began Business October 2, 1876. 


it CENTRAL MANUFACTURERS 


MUTUAL INSURANCE CO. 





Twentieth Annual Financial Statement 
OF THE 
| Manufacturers’ & Merchants’ Mutual Insurance Co. 
ROCKFORD, ILLINOIS. 


H.W. PRICE, PrResioentr. F. F. WORTAWOOD, TREASURER. 
GEO. B. KELLEY, vice-Ppres. GEO. W. CARSE, SECRETARY 


JANUARY 1, 1900. 








sees HMN, < 2, £.i:in Vauninovapakenimeabtbawedan’ $ 65,564.83 
DIRECTORS: VAIN WERT, O.| ASSETs. Seethaneas..-” pha Ae it 191°590.30 
BS. Rost, J. W. Jenner, W. W. Cockley, " Liabitity of Members to Assessment, $371,788.55. $487,199 13 
~ i > tee ; — - . eetat - © 
J. C. Larwill, G. A. Clugston A. C. Cummins, Surplus above all Liabilities..............-++--$ $439,704 23 
H. R, Smith, H. C. Hedges, J. A. Rigby, Total Cash Assets $108,980.80. Net Cash Surplus, $18,113.93. 


Net Cash Surplus $67,218.20. | 


Assets, $1,600,000.00. 


HH, BR. SMITH, Pres’t. R. SMITH, Sec’y. H, V. OLNEY, Pres, 





F. W. Purmort, Sec’y and Treas, 


Losses paid since organization “corrected” .$807,920 22 
Cash Dividend paid since organization..... 99,411 25 


Average rate of dividends to policy holders 20 per cent 























THE WESTERN UNDERWRITER. 








POVOENT LIFE AND TRUST CLL INOIS LIFE 








Fort Dearborn Building, 


In everything which makes Life Insurance perfectly safe, moderate in ESS GS Gas Cease, CHICAGO, ILL.., 
cost, and suitable to the needs of insurers the PROVIDENT is unexcelled. : : . 
Evidence of the skillful and faithful mauagement of this Company is Issues all desirable forms of policy contracts with 
found in its exceedingly low expense rate, and the remarkably favorable guaranteed surrender values written in the poli- 
rate of mortality. For the full period of its existence, the death rate has cies, It presents many new and original features 
been only .61 of the rate indicated by the authoritative tables. not contained in the policies of any other company. 
Correspondence with Agents solicited. ee © os 
IAM D. YERGER, G A w Onto. puts I I 5 in Skis on non dane eves bd dae 88,500,000, 
—_ METHODIGT BOOK CONCERN BUILDING, cincinnati, ono, | PORN ARE invented assets, Over acai, 190,000.00 
S. S. SAFFOLD, Genenmat Acent Eastean Onto, Allinois Ins. Department, Dec. 31,1 , 851,318.54) 72.726.41 
706-710 GARFIELD BUILDING, CLEVELAND, OHI!0. yo. Ser ones archconsnsans tbscihces a 115,000.00 
W. JANNEY, G A ; 6 
apenas oo age ae | OE CE A 
JAY BASSETT, Generac Acenr, Liberal Contracts made with Reliable Agents 


44 HOME BANK BUILDING, DETROIT, MICH. 








ie Western and Southern Life Insurance Company, 


OF CINOCInWayATI, OFLIC. 
PAID-UP CAPITAL, - = - = = = *= *= =#= *# = = = $100,000.00 


FRANK CALBDWERBLL, President. 


W. J. WILLIAMS, Secretary. ¥= GOOD LIVE AGENTS WANTED. 


ANDREW M. SWEENEY, SAMUEL QUINN, WILBUR 8. WYNN, 
Preside: 


i rrrortasuncofiga, secretary on towere. | MOET] Reserve Fund Life Association 
THE STATE LIFE INSURANCE COMPANY, ™o™unsrouis, (morprate 


FREDERICK A. BURNHAM, pnacsivenr. 











The largest and most progressive Old Line Company in the world for its age. Mutual Reserve Building, New York City. 
insurance In force December 31, 1899 ..... 2.2.62... cece cc cece cence ee eeeeeees $22,208,470 
RR 3 A AAI SPE Ble TBE wee 417,780 LIFE INSURANCE 
Surplus over all liabilities, saved out of the business in five years ............... 161,534 
Ooposit with State of indiana for protection of all its policy-holders............. 300,000 ON PURELY MUTUAL BASIS, 
No other Company could show such results at the same age. WITH FULL RESERVE. 


The Company is incorporated under the Legal Reserve, Compulsory Deposit 
pret Papag t —_ to be the \ walks 4 mF eect Famed policy is se- 
cu a t of its entire reserve value with the State of Indiana. 

The Company issues all formsof life and endowment insurance, with loan,cash | Total Death Losses Paid by Mutual Reserve Fund Life Association 
and paid-up values, extensions, etc. 


1881. @ RESULTS UNPARALLELED. @ 1900. 





over 
am To Life eae sou cane eae sonnet Gomgeione Contract of since organization, as 
Company. A unique an vanced met origina th this Company, of se- 
curing a Chocer fraternity of interests between the agents and the Company. The FORTY MILLION DOLLARS. 
only contract that givesan agent a fair show to grow with, and share in the pros- b . 
perityof his Company as it grows and prospers. It enables the average agent to Competent men can secure liberal contracts by applying to the Home Office 
win a life competency and become independent. WRITE FOR PARTICULARS. or to any of the Managers or General Agents. 











> Massachusetts Mutual Lift Insurance Co." 


INCORPORATED 1851. 


Assets Jan. 1, 1900, $23,819,937.17. Liabilities, $21,835,114.54. * Surplus, $1,984,822.63. 
Definite paid-up and cash surrender values written in every policy. 
JOHN A. HALL, President. HENRY M. PHILLIPS, Secretary. 


CINCINNATI OFFICE: 201 Johnston Building. - F. €. CROSS, Manager. 


INCORPORATED IN 1847. 


PENN MUTUAL LIFE eSu‘F!|! Company Ne 








GROSS ASSETS - = «= 39,460,480.82 That will protect and advance agents. 
SURPLUS - e e - = 4,996,620.22 That will promote in the order of merit. 
HE PENN is purely Murvat. Insurance is furnished at exact cost. Its factors— . That issues mutual, profit-sharing policies. 
mortality, interest and expense—have all been highly favorable in this company. Vv That issues all modern forms of policies. 
All policies are Non-ForrerraBie for reserve value, the latter being applied to — 


sialhateteaert . , = That guarantees values and leaves none in doubt. 
XTENSION’’ Or to “Parp Up,”’ as may be desired. Its policies are free from techni- KX 

J 

. 


calities and become INcoNTESTABLE for any cause after one year. 


That combines income to insured with protection. 
That has a successful record of 21 years. 





. . That has a ratio of admitted assets to lIia- 
Spence K. Jonnson, Vice-President. ‘ bate hay 4 Sec’y and Treas. bilities of 1:30. 
. BARKER, i, - a "t. 
ff C. Lippincott, Manager of Agencies. in Massownl, Ast heey anh Toone, T Fip A 688 Mi OF ans L I C 
: HE FIDELITY UTUAL IFE INSURANCE CO. 
, 
J W. IREDELL, JR., Gen’l Mer., Cincinnati, Ohio. WRITE FOR AGENCY TERMS AND TERRITORY TO 
F. A. KENDALL, Gen’l Agent, Cleveland, Ohio, L. @. FOUSE, Pres. ALEX. McKNIGHT, V-Pres., P. 0. Drawer 1536, Phila. 
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Continental Assurance Company 
OF NORTH AMERICA. 
Oash Capital and Surplus, $260,000.00 
General Offices, DETROIT, MICH. 


ACCIDENT, HEALTH = PLATE GLASS 
INSURANCE. 


Write for ates on New Up-to-Date Accident 
Health Policy. 


Pay 104 WEEKS ‘or ACCIDENT: 26 WEEKS for 
/CKNESS, covering over 200 diseases. 


ACTIVE AGENTS WANTED. 


Cinoinnati Office, - $29 Pike Bidg. 
Cleveland Office, - - 224 Hickox Bldg, 

















a. 
— | 
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¢ CASUALTY 3 
3 AND-4—-<——_ z 
2 SURETY 53 
; COMPANY, } 
> 
@ 
° Wainwright Bldg., ST. LOUIS, MO. : 
$ $ 
; ; 
$ Individual Accident, Health : 
@ 
$ and Plate Glass Insurance. 3 
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Handlers of all kinds of 


FIRE AND MARINE SALVAGE. 
Nos. 207 and 209 Madison Street, 


CHICAGO. 


SAMUEL GANS, Manager. 


Long Distance Telephone, 
Main Express 275 





OHIO. } | (ff NORTH DAKOTA. 
INDIANA. i U KEN aK SOUTH DAKOTA. 
rng } Ins. Co. of America, cas NEBRASKA. 

KANSAS. 
WISCONSIN. } } 
MINNESOTA. — canadien acai | OKLAHOMA. 
IOWA. P. D. McGREGOR, Manager. C. G SHEPARD, Ast Manager. [f} COLORADO. 
MISSOURI. ROYAL, BUILDING, CHICAGO. WYOMING. 

Western Salvage Wrecking Agency, | ama SE 








LIFE INSURANCE POLICIES. 


> BOTH SEXES, AGES 1 TO TO. 
=} \\ Policies a to Sell. 
Amounts $15 to $100,000. 






| 
Se PRUDENTIA 
| AESss 


; StRE NGTH OF 


AGENTS WA WANTED. 


The Prudential Insurance 
Company of America. 


JOHN F. DRYDEN, Pacsioenr. 
Home Office, NEWARK, N. J. 


HIENRY BOHL, Sup’t of Agencies, Ohio and Indiana, COLUMBUS, 0. 














Offers exceptional opportunities to good agents to 








THE MUTUAL LIFE INSURANCE COMPANY 


OF NEW YoRE 


RicwHaRD A. McCURDY, PREST. 


It is the best company to work for and employs only good and reliable men. 
it issues the most attractive and desirable policies, 


Experienced agents who desire to represent this company are invited to address 
GEORGE T. DEXTER, Superintendent of Domestic Agencies Home Office. 


represent it in the United States and Canada. 


and is the greatest financial institution in the world. 

















THE EZEKIEL & BERNHEIM CO., 


Auctioneers, Appraisers 
and Salvage Wreckers. 
SALESROOMS, 334 MAIN STREET. 


WAREHOUSE, 316 ELI1 STREET. 
Long Distance Telephone, 1368. 


CINCINNATI. 


MARYLAND CASUALTY CO., 


BALTIMORE. 
I SIE TE I ov kes ccnbecadocbdacccecte ss sopdesedcsdusesesecs 
Surplus and undivided profits ...... 2.20.0... 0. occ bccccecacceeees 666,216 
Surplus to Policy-holders ...................cccccceccccecceeveeeces $1,350,000 
TROSOP VO GOP WOMMOMFRMOS. .0..0000 0c cece cect ccc ccccsccccccccceeccccece 559,217 


Writes desirable contracts covering 
Employers’ Liability, Workmen’s Collective, 


Public and Landior s Liability, Teams, ... R AN 
Individual Accident, Plate aiaes, — © f INSU CE 
Automatic Sprinkler, and Steam Boiler ° 


The —_— Grade and Most ao tenenanlly aaa of Ins ons 
Guaranteed Elevator and Steam Boller Policy Holders. 


The Strongest Casualty and Accident Company. PRODUCING AGENTS WANTED. 


A. C. PURBOROW, Genera’ ent, 605 Tacoma Building, Chicago, Il, 
BROWN & WATSON, General A ~~ Ohio, - 
208 New 1 land Building, Cleveland, Ohie. 
3 Masonic Temple, Cincinnati, Ohio. 











——_—— 




















